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Davis Named Ford General Sales Manager 
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End of the Road 
Spencer Advises Dealers 
38 Looks Good 
Pontiac’s Santa 


Ry 
Chris Sinsabaugh 


Palace Hotel, 
San Francisco. 


HEBFE'S the end of the road so 
far as 1937 is concerned. This 
is the last column this particular 
conductor has to write for the 
year just ending. And who would 
think that it would be written in 
sunny California? Well, that’s my 
tuck and thank you. [I have been 
out here now for a matter of a 
fortnight or so and I almost have 
become a native son. I’ve been in 
Los Angeles part of the time and 
now I’m up the coast, getting my 
second wind after a few days in 
San Francisco. The time has not 
been wasted. In Los Angeles I 
went everywhere and saw every- 
thing that had anything to do 
with automobiles and how to sell 
‘em, while here in San Francisco 
they have vied with Los Angeles 
in showing the conductor about 
the place. I’m from the States 
and they are bending over back- 
ward in making me believe I am 
one of them. 
* + * 

I'VE ONLY BEEN here for a 
few days but already I’ve been 
taken into the family—I’m talk- 
ing their language. One of the 
first things that happened here 
was on Tuesday when I sat in at 
a meeting of the Motor Car Deal- 
ers’ Assn. of San Francisco and 
listened to Roy Spencer, its presi- 
dent, and who also is general 
manager for Earle Anthony, 
Packard distributor, with estab- 
lishments both in Los Angeles and 
San Francisco, tell his listeners 
what he thought about’ the 
acknowledged lull in sales and 
advise them as to the outlook. 


* * * 


SPENCER WAS of the opinion 
that business in 1938 is going to 
be fair, not up to ’37, perhaps, 
but better in the way of dollars 
and cents if the dealers will watch 
their P’s and Q’s, cut down ex- 
penses and thus weather a possi- 
ble storm. He declared the fly in 
the ointment is the used car and 
overallowance on them and that 
the chief trouble in the matter of 
trade-ins is the cross dealing by 
dealers selling the same make of 
cars, citing instances of where 
these dealers have hiked their ap- 
praisals — progressively to meet 
the competition of the other fel- 
low until the final allowance is 
beyond reason and the final 
dealer buyer can’t make anything 
out of the deal. Factories are 
taking cognizance of the present 


(Continued on Page 11, Col. 1) 





SucceedsCowling, 
Resigned; An Aide 
For Past 10 Years 


Ford Production is Set 
At 4,000 Cars Daily 
During Holidays 

DEARBORN. — Appoint- 
ment of J. R. Davis as 
general sales manager of 
the Ford Motor Co. was 


announced Thursday by 
Edsel B. Ford, president. 

Davis has been a member of the 
Ford sales force since 1919 and 
has acted as assistant sales man- 
ager for the past 10 years. 

Davis succeeds William C. Cow- 
limag who resigned Dee. 4 afier 
having been general sales man- 
ager of the company since 1931. 


Ford to Work 
During Holidays 

DEARBORN.—The assembly of 
more than 4,000 Ford V-8 cars 
and trucks a day will continue 
throughout the holiday season 
with the exception of two days, 
Christmas and New Year’s day, 
it was announced by the Ford 
Motor Co. this week. 

At the same time it was stated 
that the January schedules call 
for approximately 4,000 cars and 
trucks daily five days a week. 

Operations will be resumed on 
January 17 by a number of de- 
partments which are to close 
temporarily Friday in order to 
balance inventories which were 
built up during the last few 
months before 1938 car assembly 
started. 


State Road Aid 
Will Continue 


WASHINGTON.—Arrangements 
went ahead this week on the ap- 
portioning of $214,000,000 to states 
for highway improvements in 
1938 and 1939 by the United 
States bureau of public roads. 

This was the grant that Presi- 
dent Roosevelt had opposed in 
the interest of balancing the fed- 
eral budget, but since congress 
adjourned without action on his 
recommendation, existing law re- 
quires that the allotment be made 
by Jan. 1. 

About $430,000,000 for highway 
assistance to states during the 
next two years had been au- 
thorized. 

During 1939 the apportionment 
will provide $125,000,000 for main 
highways and $25,000,000 for 
feeder roads, grants which states 
are required to duplicate; $50,- 
000,000 for elimination of grade 
crossings and $14,000,000 for pub- 
lic land roads. 


The Top Ten 
PASSENGER CARS 
First Ten in Registrations 
as Reported in ADN Today. 
1937 1936 
Pos. Pos. 
1—731,873 
2—709,892 


Make 
Ford 679,561— 2 
Chev. 836,261— 1 
3—434,771 Plym. 446,990— 3 
4—242,051 Ddge. 222,323— 4 
5—200,725 Pont. 150,687— 6 
6—187,573 Buick 137,376— 7 
7—177,076 Olds. 157,995— 5 
8— 89,699 Pack. 60,480— 9 
9— 84,901 Hud. 88,131— 8 
10— 85,097 Chrys. 50,617—10 
Total All Makes 
3,271,395 3,040,634 


For complete standings of all makes, 
see Page 9, this issue. 


Pessimism Hit 
Dy Knowison of 
Stewart-Warner 


INDIANAPOLIS.—Observing the 
25th anniversary of the chartering 
of the Stewart-Warner Corp., of- 
ficers of the company were guests 
of honor Monday night at the 
annual dinner of the Indianapolis 
chamber of commerce. 


James S. Knowlson, chairman 
of the board of Stewart-Warner, 
reviewed the history of the busi- 
ness and summarized its policies 
as they will apply to the newly- 
acquired Indianapolis factory, to 
which plant the manufacture of 
refrigerators will be transferred 
from Chicago. 


Knowlson likened many busi- 
ness men, who read and believe 
pessimistic forecasts, to boys who 
read patent medicine almanacs. 
Hitherto unknown symptoms of 
serious illness “erome acute when 
they are vivic described, he 
said, and both businesses and boys 
mope with supposed maladies, 
while actually enjoying robust 
health. 


“When the great mass of the 
people awaken to the truth,” 


(Continued on Page 11, Col. 2) 





| present system 


Fall Shows Seen Adding 


To Used Car Problems 


By William C. Callahan 
Managing Editor, ADN 


DETROIT.—Strong sentiment among dealers for a re- 
turn to January new model announcements and shows is 
reflected in the early voting on this question in the poll 
being conducted by ADN. Chief reason for the change 
suggested by dealers is the fact that, under the present 
fall announcement program, dealers find themselves 
forced to carry over heavy stocks of used cars accumu- 


lated during the fall new car 
it is pointed out, cars suffer ? 
from five to six months de- 
preciation in dealers’ hands 
as against two to three months 
under the mid-winter announce- 
ment plan. 

Whether or not a change in the 
iS advisable ré-/ 
mains to be seen, but the dealers 
voting to date are unanimous in 
their suggestions that the change 
be made, with January leading as 
the best month of the year. 

Some interesting comments 
have been written into the ballots 
returned so far. 

From Columbus, O., 
Avery, Pontiac dealer, 
“New models should be _ intro- 
duced Jan. 15 or 20. Shows 
should be held in January. This 
would save the dealer body many 
thousands of dollars in interest 
on used cars carried over until 
the spring months.” 

Shamokin, Pa., Edgewood Gar- 
age, Inc., says: “Announcements 
should be made after Dec. 1 and 
shows held Dec. 1 to 10. If held 
after Dec. 1, buying on present 
models would continue longer. As 
it is now buyers are thinking of 
new models around August or 
early September.” 

Vincinnes, Ind., Empire Motor 
Co., Chevrolet: “Introductions 
should be made Jan. 2, with 
shows held at the same time. 
Used cars sell in the spring, so 
let’s take them in just before 
spring—not in the fall.” 

Chicago, Northmore Motors, 
Inec., Oldsmobilc. “Jenuarv is the 
logical period for introduction *° 

(Continued on Page 8, Col. 1° 


F. E. 
writes: 


Over-Allowances Blamed 


For Lag in Used Car Sales 


DETROIT.—Blame for sluggish 
used car sales rests principally 
upon heavy overallowances in 
trade-ins on new cars, rather than 
upon the differential between new 
and used ear finance rates, de- 
clares Herman H. Baker of Lin- 
coln Finance Corp., Providence, 
R. I., in a letter to ADN. 

Baker does not question the 
equitability of possible parity be- 
tween rates on new and late 
model used cars, providing floor 
planning adjustments were made, 


but believes that the real solution 
to the entire matter lies in im- 
proving the used car pricing 
situation. 

Baker’s letter follows: 

“In your Dec. 11 issue of the 
ADN, I read that 76 per cent of 
the dealers polled ‘see aid to used 
car sales.’ Let me tell you right 
here that this certainly will not 
increase the used car sales. The 
reason for that is that the new 
car dealers are allowing too much 
money for the used cars. In 

(Continued on Page 6, Col. 1) 


selling months. In this way, 
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Nov. Production 
Totals 376,637 
In U. S., Canada 


Special to Automotive Daily News 


WASHINGTON. — Pro- 
duction of cars and trucks 
in the United States and 
Canada during November 


totaled 376,637 units, ac- 
cording to the U. S. bureau of 
census. The figure compares with 
405,797 units in November, 1936, 
and 337,979 units during October 
of this year. 

Of the November total, 360,063 
units were produced in the United 
States and 16,574 units manufac- 
tured in Canada. The United 
States figure was divided into 
295,328 passenger cars and 64,735 
commercial cars, trucks and road 
tractors. The Canadian total is 
comprised of 13,793 passenger cars 
and 2,781 commercial vehicles. 

For the first 11 months of the 
current year, factory sales in the 
United States and Canada reached 
a tota! of 4,669,629 units, as com- 
pared w ‘,997,316 units during 
the correspondi: , p’viod of 1936. 


Nash Resu:nes 


After Labor Tiff 


KENOSHA, Wis.—The final as- 
sembly department in the Nash 
Motors plant, which stopped work 
Tuesday in protest to the firing of 
Paul Russo, member of the 
United Auto Workers local and 
also a state CIO organizer, was 
back at work on Thursday. 

The protest involved 250 of the 
2,400 men working in the Kenosha 
plant. 

R. A. DeVlieg, general works 
manager, said the entire plant 
would close Thursday night to re- 
sume production Tuesday morn- 
ing. The week’s production sched- 
ule calls for 750 units, compared 
with 813 produced a week ago, 
and 1,200 the preceding week. 


Due to the Christmas holi- 
days, ADN will not publish 
its regular mid-week “pink 
sheet” next Wednesday, 
Dec, 29. 








2 


PARTS AND ACCESSORIES PROGRAM for 1938 was set forth 
as 275 Chevrolet dealers and parts men in the Detroit zone attended 
a general meeting, banquet and parts showing at the Masonic Temple 
last week. Top picture, left to right: Jimmy Collins, Detroit dealer; 
H. B. Hatch, Chevrolet’s assistant general sales manager; and A. F. 
Young, Flint regional manager. Second from top, left to right: C. F. 
Morris, Detroit district manager, and Carl F. Weissenberger, Toledo 
dealer. Third from top, left to right: Ray A. Schlichte, parts and ac- 
cessories representative in the Norwood zone, and M. Hencher of the 
Charleston zone. Bottom, a section of the parts display. 


Calif. Rural Car Sales Up, 


Cities Register Decrease 


By AL G. WADDELL ,cent. Santa Clara county, with 

Staff Correspondent, ADN |San Jose as its county seat, 

SAN FRANCISCO.—California’s | showed a loss of six per cent. 
drop-off in automotive sales dur-| San Diego county showed the 


dition 
| auley, 
| Motor 
| sented gifts to 611 employes who! 
| had 
| versary with the company. 


| and silver table service, the latter 
| chosen by most of the women em-| 


| personally 


| fice workers. 


| a 


Seattle Dealers 





| standing features of the annual 
| meeting of the Seattle Automobile 


| nine 





ing November was more pro- 
nounced in the larger cities than 
in those areas devoted to agri- 
cultural pursuits, state registra- 
tion figures reveal. 

As compared with November 
of last year, San Francisco 
county showed a loss of eight 
per cent. Alameda county, with 
the combined populations of Oak- 
land, Berkeley and Alameda, 
dropped off 11 per cent. Sacra- 
mento county also lost 11 per 
cent. San Joaquin county, with 
the city of Stockton as its big 
population center, lost 10 per 


greatest loss, 21 per cent. 

Fresno county, on the other 
hand, showed a gain of 27 per 
cent. Orange county was up 16 
per cent. Monterey county gained 
13 per cent. Kern and Riverside 
counties both gained four per 
cent, and San Mateo county con- 
tributed a gain of three per cent. 

Los Angeles county, with its 
great urban population, almost 
broke even. The loss of one per 
cent chalked up against Los 
Angeles county represented the 
difference between 7,824 and 
7,753 units. 
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Packard Head 
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1937 Farm Income Jumps Half Billion Over ’36 


Figure Hits $8,500,000,000 


Plays Santa to | Against $ 7,920,000,000 in’36 


’ 

Old Employes 
DETROIT. Following tra- 
of 19 years, Alvan Mac-| 
president of the Packard| 
Car Co., this week pre-| 


a 


reached their tenth anni-| 
Gifts were gold watches, en- 


graved with the employe’s name, 
| 


honored. Macauley has 
presented such gifts 
to employes annually at Christ- 
mas since 1918. To date, he said, 
5,770 of the gifts have been pre- 
sented to Packard shop and of-| 


ployes 


Among the employes receiving | 
gifts were six from the Packard 
proving grounds at Utica, Mich., | 
reminder that this was the 
tenth anniversary for the prov- 
ing grounds, established in 1927. 





Discuss Laws; 
Elect Directors | 


By D. M. TREPP 

Staff Correspondent, ADN 
SEATTLE. — Used cars, labor, 
legislation, co-operation between 
city and country dealers, and) 
amendment of by-laws to permit | 
expulsion of a member on 24| 
hours’ notice, instead of two 
weeks, as heretofore, were out- 


Dealers’ Assn., last week at the 
Washington Athletic club. 

Three directors to the board of 
were elected, two of them 
re-elected: L. M. Norton of West- 
lake Chevrolet Co., and M. O. 
Anderson of Anderson Buick Co., 
while the third is J. E. Blume, of 





| University Chevrolet. 


Much of the evening meeting, 
which was presided over by 
President S. S. Sayres and pre- 
ceeded by a dinner, was devoted 
to the president’s review of the 
past year. 

Sayres’ report covered legisla- 
tion, labor; the automobile “show” 


| given this year at various dealer 
| establishments; the used car plan 


which is proving very successful; 
and extension of periodic motor 
vehicle inspection. 

M. E. Bollen, chairman cof the 
Seattle labor conciliation board, 
appointed by Mayor Dore, gave 
an address on the labor situation. 
He commended the association for 
its fair methods of dealing with 
labor problems throughout the 
year. 

William Short, manager of the 
market analysis plan (used car 
appraisal bureau), gave a talk on 
that phase of the year’s develop- 
ment. Carl Heussy, association 
attorney and manager-secretary, 
also spoke. 

Honor guests included Floris 
Nagelvoort, former president of 
National Automobile Dealers’ 
Assn., and Hayden Williams, of 
Hub City Chevrolet Co., Renton, 
Wash., president of the King 
County Automobile Dealers’ Assn. 

General reports showed that 
dealers enjoyed a good year dur- 
ing 1937, business being at high 
tide until November, when slight 
recessions set in. 

“However, due to the market 
analysis plan in operation in this 
section,” declared Heussy, “Seattle 
is in better condition as far as 
used cars are concerned than 
some of the other leading cities 
of the northwest and coast.” 


Directors will meet in a few 


suing year. 


|of production 
| while gross 


| commodities 


pecial to Automotive Daily News 
WASHINGTON. 
of farmers in 1937 was estimated 


this week by the department of | 


agriculture to be $8,500,000,000, 
compared with $7,920,000,000 last 
year. The figure, computed on a 
new basis, represents the aggre- 


| gate value of 78 crops, livestock 
| and 


livestock products actually 
sold off farms during the year, as 
well as government soil conserva- 
tion and benefit payments. 

Crops yielded  $3,840,000,000 
against $3,462,000,000 in 1936, while 
livestock and livestock products 
brought in $4,280,000,000, compared 
with $4,171,000,000 last year. Gov- 
ernment payments were $380,000,- 
000, against $287,000,000 in 1936. 

Formerly the farm value of 
farm crops and the gross income 
were used in the department’s re- 


| port. Farm value was the value 


regardless of use, 
income represented 
income plus the value of 
consumed on_ the 
farm. The new system of compu- 
tation is expected to give a better 
“yardstick,” inasmuch as it pro- 
vides a better indication of farm 
buying power. 

Under the former system of 
reckoning, farm value of crops 
in 1936 was $6,084,932,000, while 
gross income from crop produc- 


cash 


| tion was $3,870,000,000. Gross in- 


come in 1936 from livestock and 
livestock products was $5,180,000,- 


Davis to Head 
Atlanta Branch 
For Studebaker 


SOUTH BEND.—Geo. D. Kel- 
ler, vice-president in charge of 
sales for the Studebaker Corp., 
announces the appointment of 
Paul R. Davis as regional man- 
ager in charge of the Atlanta 
branch. The appointment is ef- 
fective immediately, and he suc- 
ceeds M. S. Mentzer, who has 
resigned. 

The new Atlanta Regional head 
has served in the Studebaker field 
organization for 13 years, most 
recently as assistant regional 
manager of the Philadelphia 
branch. He previously served as 
district manager and _ regional 
manager. 


Firm is Sold 


COLUMBUS, 0O.— Sale the 


of 


Francisco Auto Heater Mfg. Co. to} 
is re-| 


the Francisco Products Co. 
vealed here in incorporation papers 
filed by the latter firm with the 
secretary of state. Officers of the 
new concern include Frank S. Pres- 
cott, president; Lloyd W. Kennedy, 
secretary-treasurer, and George 
Knight and D. R. Grossman, both of 
Detroit, vice-presidents. 


000. All gross income from farm- 


Cash income | ers’ operations, including govern- 
| ment benefit and soil conservation 


payments, totaled $9,530,000,000 


last year. 

Although farm prices during 
November dropped to the lowest 
point since mid-1936 and 18 per 
cent under January, 1937, author- 
ities said that they do not expect 
a further decline in the price level 
during the early part of 1938. 


Attendance Off 
But New Orleans 
Show Is Success 


Special to Automotive Daily News 

NEW ORLEANS.— The 12th 
annual automobile show here, 
under co-auspices of the New Or- 
leans Automobile Dealers’ Assn. 
and The Times-Picayune and New 
Orleans States, drew approxi- 
mately 20,000 visitors. Although 
the patronage fell short of last 
year’s total, the show was pro- 
nounced a success. 


The attendance on Sunday was 
the largest ever recorded for a 
Sunday during the 12 years of the 
show, despite bad weather, 


Included in the display, held in 
the large Municipal auditorium, 
were 18 makes of passenger cars, 
six makes of trucks and two 
trailers. All available space in the 
building was taken. 

Entertainment was furnished 
by Johnny DeDroit and his or- 
chestra. In charge of the show 
were Gordon Hebert, automobile 
advertising manager for the 
Picayune; E. A. Stephens, presi- 
dent of the association; George 
W. Bohn, W. J. Willkomm and I. 
R. Collord. 


Plainfield Assn. 
Chooses DeBow 


PLAINFIELD, N. J.—John W. 
DeBow has been elected president 
of the Plainfield Automotive 
Trade Assn., succeeding Walter 
Z Hoblitzell. Other officers 
named were vice-president, J. V. 
Rawson, and secretary-treasurer, 
Harold E. White. 

The new president announced 
weekly meetings will be con- 
ducted during the coming year so 
that members may benefit from 
frequent exchange of ideas on 
vital questions arising from trade 
conditions. 


James Vehko 

DETROIT.—James Vehko, Murray 
Corp. consulting engineer for 18 
years, and one of the first engineers 
to specialize in all-metal automobile 
bodies, died of a heart attack here 
Sunday. Born in Finland 46 years 
ago, Mr. Vehko had been a Detroit 
resident for 25 years. 
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"TWAS THE WEDNESDAY BEFORE CHRISTMAS at Pontiac 
days to elect officers for the en-| Motors and the company threw a party for the plant’s foundry girls. 


Mr. Claus distributed gifts to conclude the festivities. 


ly 


' 





To Used Car Difficulties 
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ADN Poll Reveals Jan. Show Sentiment Leading 
Fall Exhibits Seen Adding re 


(Continued from Page 1) 


new models with shows held Jan.| People want bargains. Give them 


15 to Feb. 1. By having shows in 
January used car stock is carried 
for two or three months instead 
of six months.” 


Brooklyn, N. Y., an anonymous 
voter says: “January 10 should be 
the introduction date for new 
models with the shows held at 
the same time. Cars should not 
be in dealers’ hands before the 
shows.” 


Freehold, N.J., Orr Motor Sales, 
De Soto, Plymouth and _ Inter- 
national Truck dealer: “Intro- 
ductions should be made Jan. 15, 
with the national show at New 
York dated Jan. 15. Other shows 
should follow. No showing of new 
models should be made before 
that date—not even to dealers.” 


Des Moines, Schooler Motors 
Co., Inc.: “New York show should 
be held in January, then local 
shows follow as in the past. Fall 
announcements cause dealer to 
carry too heavy inventories of 
both new and used cars.” 


Jamaica, N. Y. (Queens), 
Boulevard Studebaker: “When 
shows were held in January, 
dealers only carried used cars 30 
to 60 days. Now they tie up their 
money from October to Feb- 
ruary. What dealer can stand 
this? November and December 
should be clearing out time. 
Now it is August and September 
the two good weather months. 





Federal Planning 
Sales Program to 
Begin in January 


DETROIT.—Plans for a sales 
expansion program that will get 
under way in January and prob- 
lems incidental to the marketing 
of the new line of Federal trucks 
keynoted the three-day conven- 
tion of Federal Motor Truck con- 
cluded here this week. 


High point of the convention 
was a banquet Monday night at- 
tended by all Federal sales and 
engineering executives, regional 
and branch managers, the execu- 
tives of several firms supplying 
Federal with parts, and press 
representatives. 


Speakers of the evening were 
K. M. Schaeffer, sales manager; 
R. W. Rudden, general manager; 
W. H. Hammond, sales manager 
of Gar Wood Industries; L. W. 
Fischer, sales engineer, Timken- 
Detroit Axle Co.; Walter G. Retz- 
laff, wholesale sales manager, 
Fruehauf Trailer Co., and Jack 
Weed, Automotive Daily News. 

A school and questionnaire ses- 
sion followed the introduction of 
each of the 29 new models, which 
run in tonnage from %-ton de- 
livery to the 7%-ton unit. 


that when hurt the 
dealer.” 

Laconia, N. H., J. H. Booth and 
Son: “November is the best time 


for introductions and shows. New 


it doesn’t 


models should not be in dealers’ | 


showrooms until show time.” 
Minneapolis, Woodward Motors 

Ine.: “Shows and 

should be held in February. From 


a retail selling standpoint we see | 


no advantages and many dis- 
advantages in the fall shows and 
model announcements.” 

Oswego, N. Y., Jordan Motor 
Car Co., Plymouth-Chrysler: “As 
regards to the best announce- 
ment date and time for national 
automobile shows, we would say 
that after having had 24 years’ 
experience in the automobile 
business at retail and having been 
through the seasons when an- 
nouncements were made all the 
way from May through to the 
next January, we have found the 
January announcements to be 
much more satisfactory. 

“When new cars are announced 
in the fall there is a tendency on 


the part of the buying public to) 
start thinking of new models} 


about the first of May or June and 


say—well, perhaps we better wait 


until the new models come out 
whereas if new models were an- 


nounced in January the people| 


will not think of new models un- 
til about September or October, 
which gives us a much longer and 
profitable selling season and an 
opportunity to close out our cur- 
rent models and reduce our used 
car inventory. 

“With new cars coming in Oc- 
tober or the first of November, 
people are not ready to buy any- 
how and must be given extra in- 
ducements in the way of a longer 
price on their used cars. Then 
the dealer must carry the used 
car until March or April and pos- 
sibly May and take a six months’ 
depreciation on it. We feel the 
present piling up of late model 
used cars throughout the country 
is very largely due to the early 
announcement plan. We are in- 
deed very much in favor of Jan. 
1, for announcements and national 
shows.” 


While all but one dealer to vote 
so far has registered preference 
for mid-winter announcements 
and shows, most replies have come 
from what may be termed the 
northern states. Whether a vote 
from southern dealers will change 
this preference still remains to be 
seen. 


Ballot for your registering your 
choice and giving your thoughts 
on this matter will be found on 
this page. ADN welcomes letters 
from dealers supplementing their 
vote. Address all ballots to Auto- 
motive Daily News, 527 New 
Center Bldg., Detroit, Mich. 


introductions | 








ATTENDEES AT FEDERAL TRUCK’S branch and regional manager’s meeting at the Detroit- 
Leland Hotel Monday included, left to right: Stanley Mitchell, Federal’s admanager; Ralph Nettleton, 
asst. sales manager in charge of the East; H. W. Hammond, sales manager of Gar Wood Industries; 
Max Shiek, Detroit representative, Commercial Investment Trust; Walter Costello, asst. sales man- 
ager in charge of the West; Ken Schaefer, Federal’s sales manager; R. W. Rudden, vice-president and 
general manager; Jack Weed, Automotive Daily News; Walter Retzlaff, wholesale manager, Fruehauf 
Trailer Co. and L. W. Fischer, sales engineer, Timken-Detroit Axle Co. 





Some Improvement Noted in Car Sales; 
Holiday Optimism Expected to Contin 


DETROIT. — With greater op- 
timism noted in several localities, 
there was some improvement in 
new and used car sales in major 
markets during the past week, 
ADN’s survey reveals. Holiday 
business was given credit for 
most of the upturn, but there 


| were noteworthy signs that the 


trend would continue after the 
first of the year. 
Following are 


reports from 


| ADN staff correspondents in the 


major markets: 


New York 
By Gene McCoy 
Staff Correspondent, ADN 


NEW YORK.—tThe situation in| 


New York automotive circles 
might be termed “all quiet on the 
western front.” The pre-holiday 
lull has descended on the trade. 
Most of the Christmas buying is 
over and floor play in the dealers 
showrooms has been diminishing 
daily. 

Many of the automobile dealers 
made a drive for Christmas sales. 


There is no improvement in the 
used car situation. It looks as if 
there will have to be a reduction 
in used car prices before the pub- 
lic can be tempted to buy. Already 
there is some evidence of price 
reductions in many quarters. 

Another difficulty has arisen to 
impede used car sales. With the 
percentage of repossessions ris- 
ing rapidly, finance companies in 
some cases are rejecting credit on 
slow moving makes and models 
regardless of the buyers’ credit 
standing. 


Chicago 
By Mel Adams 
Staff Correspondent, ADN 
CHICAGO.—The present situ- 
ation locally has scarcely a par- 
allel in history in the matter of 
careful trading. Dealers. are 





SELECT CIRCLE AT FEDERAL’S branch and regional meeting in Detroit this week. Left to right, 
Edward R. Grace, Grace and Bement, Federal’s advertising counsel; J. H. Maxwell, service manager 
of Federal; Ray Mymbert, sales engineer, Gar Wood Industries; W. C. MacKenzie, sales engineer of Fed- 


eral; C. D. McPherson, sales engineer, Gar Wood Industries; O. E. Johnson, organization and analysis | 


manager, Federal; Roy Blanchard, Austin Bement, Howard Worden, of Grace and Bement; and Wil- 
lard Cotton, advertising manager, Automotive Daily News. 


| used 





positively obstinate against de- 


mands from prospects for new} 
cars who want too high allow-| 
They | 


ances on their old ones. 
are selling the merits of the 1938 
models as vigorously as ever, but 
refusing to be burdened more 
than at present with used cars 
taken in at figures which mean 
heavy losses. 

Fortunately for Chicago deal- 
ers just now, they are not over- 
loaded with new models. Fac- 
tories have shown a spirit of co- 
operation in this respect, and the 
car inventory’s situation 
has had much to do with the 
policy. 

Special pressure upon the sale 


of accessories as Christmas pres- | 


ents has brought results for deal- 
ers who staged such campaigns. 


Boston 
By Jim Sullivan 
Staff Correspondent, ADN 
BOSTON. —Sales of new and 


the past week. Dealers have been 
receiving orders for delivery after 
Jan. 1 because buyers do not wish 


to go through the red tape of | 
insuring under | 
the Massachusetts compulsory in- | 


registering and 


surance law in December and 
again next month. 

Warehouses are well filled with 
new cars of all makes, but some 
dealers are being advised by their 
local bankers not to take any 
more of them at present. More 
sales could be made if there was 





less demand for 1936 and 1937 
models. The cars taken in trade 
would pile up too heavily as many 
buyers in the low-priced used car 
field have been laid off in shoe, 
textile and some other lines. 


Stocks of new and used cars 
are not too large now for present 
conditions. 


Dallas 


By J. A. Webb 
Staff Correspondent, ADN 

DALLAS, Tex. — Holiday busi- 
ness kept new and used car sales 
above normal this week. New car 
stocks are lower and, with 1937 
models joining used car role, 
stocks in that class are some 
heavier. Demands for new cars 
and late model used car coupes 


| in low price field is brisk. 


Outlook for the next few weeks 


| is bright. Big closed cars in high 
| priced 
| in 


slowest movers 
business. Em- 


lines are 
“second-hand” 


used care continued at a fair pace | ployment and payroll situation is 


still upward. 


Milwaukee 


Special to Automotive Daily News 

MILWAUKEE.—New and used 
car sales continue slow. Business 
attitude remains pessimistic, with 
the highest number of applica- 
tions for relief in Milwaukee 
county in almost two years. Job 
openings fell 30.9 per cent below 
the total of October and 33.4 per 
cent below November, 1936. 


Show Ballot 


Automotive Daily News, 


527 New Center Bldg., Detroit, Mich. 


This ballot is provided to give dealers and other readers of 
Automotive Daily News an opportunity to express their 
views on the question of new model introductions and auto- 
mobile shows. If the questions asked do not afford sufficient 
latitude for an expression of your opinions, you are invited 
to enlarge upon them in the space provided for remarks, or 
in a separate letter attached to your ballot. 


I favor (do not favor) fall introduction of new models, 


I favor (do not favor) fall shows. 


New models should be introduced (fill in date)... 


Shows should be held (fill in date)... 


Remarks: 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 
the cause of any individual or any corporation 
which is not for the best interests of the automo- 
tive industry as a whole. Nor will its columns 
be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(ADN 6-10-1933) 


SATURDAY, DECEMBER 25, 1937 


Merry Christmas 


i this time of year, despite our natural perversity, 
recollections of the teachings of Him, whose birth- 
day we celebrate, help us to the realization that, perhaps, 
we worship too greatly the material things of life. It is 
surprising that for centuries even pagans failed to realize 
that these material things are ephemeral as life itself; 
that the only things we can take with us, that have value, 
are the spiritual conceptions of us which we leave behind. 

Thus from this day, which from a materia! standpoint, 
holds apparently so little solace, there is much to be 
drawn in a spiritual way. Christmas always has provided 
that “touch of nature that makes the whole world kin.” 
Two centuries ago it was the beginning of a new era in 
human relations. Today it represents still a new start. 
That Christmas should come only a week in advance of 
the beginning of a new year may be based purely on the 
deductions of ancient mathematicians. But the new wealth 
of goodfellowship which the spirit of the day brings forth 
Soller fits us to take up the burdens and joys of the com- 
ing year. 

So today in the face of downing curves in business in- 
dices, we are unfair to ourselves if we fail to note the 
rising curves in faith, hope and charity which the season 
has brought. It is our hope, and in it we have much faith, 
that the changing sentiment born of the season, will prove 
a big factor in improving our material estate. A greater 
charity, not only of the money kind, but mental as well, 
which will lead us to a better understanding of opposing 
viewpoints and will take us into the greener pastures of 
conciliation and co-operation, we believe is with us now. 
We feel that if you can believe in this as we do, your 
Christmas will be merry. And it is our most sincere wish 
that it shall be. 


On Automobile Shows 


FRABLY balloting in ADN’s poll to determine the in- 
dustry’s sentiment on fall announcement and fall 
shows, reveals a tremendous preference for a return to 
introductions and exhibitions in January. The voting so 
far, however, is extremely spotty and is too incomplete 
to permit conclusions at this time. 

It is our firm belief that automobile shows have pro- 
vided the glamour, romance and drama needed to spur 
public imagination and create a desire for ownership, 
which has made it possible for the industry to increase 
its registrations from a paltry 77,000 in 1900 to 30,000,- 
000 cars and trucks this year. We seriously question 
whether this would have been possible without the shows 
and, whether without the shows, the industry could con- 
tinue to maintain its position in the future. 

Shows then, in our opinion, are of too great a value to 
the industry to be changed without the most painstaking 
study of all angles. We feel that you, individually, can 
be of great help to those whose eventual responsibility 
it will be to decide this question by expressing your 
preference through the ADN poll. Your co-operation is 
urged and invited. 








"—~a word in 


. 0 
sé 


By GEORGE M. SLOCUM 


In this strange 
interlude between 
the Christmas and 
the New Year’s 
holidays seems to be a natural 
time for most of us to check up 
on what we have accomplished in 
the year past and to make reso- 
lutions on what we hope to do in 
the coming year. Particularly 
this year, we who make our live- 
lihood from making or selling mo- 
tor vehicles, will be prone to give 
an extra look behind and an ex- 
tra look ahead, because to put it 
mildly, “things are not too hot” 
in our line right now. 


LOOKING 
BOTH 
WAYS! 


* * + 


EXCEPTING ONLY the show 
business, I know of no other that 
is quite so barometric. One day 
we are riding on top of the clouds 
and the next we are sounding 
depths heretofore untouched. 
Some of us old-timers in the 
game are beginning to get used 
to this condition although we may 
not show it outwardly and so this 
message is directed more to the 
“cubs” who are just beginning to 
find out that there is not always a 
ready market for what you have 
to sell, no matter how good a 
salesman you happen to be. 


* * * 


THE FACTS ARE that one 
must put on pink glasses if he 
cares to look across tomorrow’s 
horizon and see the good which 
may come out of it. In other 
words, there are some indications 
which the neophyte might not see 
which point to the fact that in- 
stead of this being a plunge to the 
bottom we are actually getting 
ready to rise in 1938 to new 
heights of prosperity. 


* * * 


WHEN ONE ACTUALLY com- 
pares conditions this holiday sea- 
son with last I think “the man 
from Mars” would say that we 
look healthier than we did a year 
ago. Certainly no one in the De- 
troit area was not conscious at 
that time of a growing unrest 
among labor which flamed within 
30 days into a major conflagration. 
The present recession has taught 
labor that in clamoring for a 40- 
hour week, what they may end 
up with is a 20-hour week or a 
closed factory. They have found 
that the buyers can sit-down as 
well as themselves and much 
more effectively. 


*> * * 


THEN THERE IS the hopeful 
sign that Washington is begin- 
ning to appreciate the handicap 
it has put on Industry. By the 
same token Industry is beginning 
to discover that maybe after all 
it will be better to play ball with 
the man in the White House in- 
asmuch as he is going to be there 
for the next two years, whether 
they like it or not. 


* * * 


SO EVEN IF we appear to be 
going through the Valley of the 
Shadows, as a matter of fact I 
am one of those who believe that 
the prospects for 1938, looking 
straight ahead, are better than 
they were at this time last year 
looking into 1937. There may be 
plenty of dissenters to this view- 
point and, if you are one of them, 
I wish you would send me your 
name and address on a postal 
card so that I can gloat over my 
optimism or ask for your sym- 
pathy (which I will need) 60 days 
from now.—G.M:S. 
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Up the Flue 


In This 


Corner 


The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Bouquet 

Congratulations on Chris’ col- 
umn in the issue of Dec. 4, with 
reference to Simpson’s ideas of 
high price trade-ins. He is abso- 
lutely right and Chris certainly 
wrote it up in a very forceful and 
clever manner. 

I am going to steal that story 
about the “banker, the farmer and 
the fat hog.”—R. N. McGraw, Mc- 
Graw Chevrolet Co., Wheeling, W. 
Va. 


Timely 

Your articles and news items 
on financing rates for used cars 
certainly are very timely. 

At various times we have called 
the attention of GMAC to the 
anomaly of differential rates, 
but as these are decided upon in 
New York, our zone office has 
little to say except that it costs 
more to collect a used car con- 
tract. 

New cars can be moved only 
proportionately to the used car 
movement, and although used car 
terms are surely not the only im- 
portant element, they surely have 
an effect. Moreover, the new car 
buyer has all the breaks: he 
sells his old car at a ridiculously 
high price; he gets all the ad- 
vantages of a new car; low up- 
keep, waranty service; and he 
gets low finance and insurance 
rates. On the other hand, the 
used car buyer, who so kindly un- 
loads the other guy, gets all the 
sting: higher operating costs, 
higher finance’ rates, shorter 
terms, and often he pays too 
much for the old bus. 

If the new car buyer gets such 
a bargain, why not let him pay 
something to help the used car 
gentleman. In other words, if the 
present new car differential is 6 
per cent, and the used car 12 
why not make an intermediate 
rate. In 1936, these were financed 
$1,100,000,000 on new cars and 
$600,000,000 on used cars. This 
would represent an_ estimated 


revenue of $66,000,000 on new 
cars and $72,000,000 on used cars. 
A flat rate of 8 per cent would 
produce nearly the same revenue. 

On the basis of the average 
note this would increase the cost 
to the new car purchaser by $12 
and reduce the cost to the used 
car buyer by $11. 

Of course to the buyer of a re- 
cent model the reduction would 
be still greater. 

Would there not be a grand 
opportunity for the independents 
to pioneer in this field?—W. E. 
Dugal, General Manager, Cote 
Boivin Auto Service, Inc. (Gen- 
eral Motors cars, Camions, Mc- 
Laughlin) Chicoutimi, Que. 


As Others 
See It 


What a fine Christmas sock the 
workers have been handed by 
Lewis, Martin and their com- 
munistic and political allies! 

For several years union leaders 
have been coercing Congress into 
putting the word “coercion” into 
various laws to prevent an em- 
ployer from even whispering to 
his employe. This has left the 
field free for the agitator to 
coerce the employe himself, in his 
own persuasive way, without 
interference. 

And he has coerced the work- 
ers right back into another de- 
pression! 

Labor laws do not prevent you 
from suggesting that your 
worker tell his congressman to 
lift the political heel off labor’s 
neck by encouraging equitable 
legislation. 

Ask your workers to urge their 
congressmen to do _ everything 
possible to encourage the return 
of confidence in business, so that 
buyers’ dollars again may jangle 
in the cash register, ringing out 
the tune that always accompanies 

(Continued on Page 11, Col. 5) 
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Michigan Car Plant Jobs Hold Firm During Nov. 


|a dump truck; a carryall subur- 


cs a 
same figure in October; meat|q@ we 
Detroit Employment Rises 27,2,» 22%" .2(Chevrolet Plans _ {3,20 "0, curva aubur 
> hardware, $29.59, against $33.11, 7 2 She our new one-ton pickup unit; a 
4., TN Over Same 36 Period and printing, $28 ee oe Truck Exhibit contractor’s truck with a a 


Iron and steel was § ~ wheelbase; an arc-welder 

pared with $33.84 in October. At Road Show type cement pump which sprays 
eee eee Sen? ee under Cetoner but 16 oe — Cost of living during the month cement for smaller jobs; an air 
LANSING. Automobile plant higher than November, 1906 dropped from 82 in October to CLEVELAND. Chevrolet is compressor unit; a cutaway chas- 
employment in Michigan during The drop was registered mainly | gn¢ planning an extensive truck ex- sis and cutaway motor: and brake 
November decreased only six-| in outstate Michigan where the hibit for the 1938 road show to be and clutch displays. 


tenths per cent from the October} decrease was 4.7 per cent, while Lal Vii, Be held in conjunction with the an-| 

total and stood 3.4 per cent|in the Detroit area employment abor Vote Set nual convention of the American | - : 
higher than the same month in increased .7 per cent over October WEST ALLIS, Wis.—N. S. Clark,| Road Builders’ Assn. here Jan. 17 Unfair to Motorists 
a S as rent over November} regional director of the National] to 21 "PENTON WN M iets f 

ace the state de-| 29d 4.7 per cen | TRENTON, N. J.—Motorists from 

aoe este Pe ee last year. | Labor Relations Board, has an- “Chevrolet has always recog-| a}] parts of New Jersey are being 

? i ™ ; Mi hi " Steel plants showed the heav- | nounced a ane pee S| nized the importance of motor) taxed unfairly to finance an “ex- 

mployment in ichigan in- 9,9. employes 0 e is- é s 


rhi 2 | . , | transportation to the road build-|travagant” relief administration in 
dustrial plants in general dropped | ee a eee pe seca an Co. will ee ae De ee er,” hs W. E. Fish, national di-| the City of Newark, it was asserted 
1.2 per cent during the month and| showed substantial increases. lthe NLRB. “ "| rector of truck sales for Chevro- wd this 7 Ae 7 ae 
payrolls slumped 8 per cent al-| Highest weekly earning aver-| pe — let. “We are making every effort Siecitionn, aes peccenanel he waa 
though they remained above last! ages during the month were: Dia laa Sale las i ils i 
year. Weekly earnings of the Automobile plants, $31,83,| news in the automotive world, read | 


this year to stage a display which not “stand by and see money col- 

will be of greatest benefit to these | jected from motorists as a direct tax 
517,194 workers employed in 945| against $35.18 in October; chemi-/ Chris Sinsabaugh’s authoritative | engineers. . thrown — ; ton _ well 
plants averaged $30.18 for No-|cal plants, $30.12, against the! “Sparks” column. Included in our set-up will be} Newark’s relief administration. 


into the bottomless well of 
vember, a drop of 7 per cent 





Hudson Sales | A HOLIDAY MESSAGE 
Dept. Expanded; 


Two Promoted | TO THE DRIVERS OF TRUCKS 
DETROIT. Promotions and ex- ane oF = , | 


pansion in the sales department | 
of the Hudson Motor Car Co. are | Mt es 
Semounced by Wiltam R. Tracy, | I have counted one hundred and thirty- 


or - na : ea is 
vice-president in charge of sales. a, AUTOMOTIVE DEALERS: six different kinds of weather inside of 


The expansion in the sales de- —— re ‘ , Spee | » 
partment has been required in This is International Harvester’s salute : 4 twenty-four hours. 
connection with the extension of i A to the men who live oa good share of When the icy blasts of the Arctic 
come down most of us in the North 


many of the activities concerned the time in trucks, piloting them throught a ; 
with sales development work. il kind f ilies: addin ail welll Y ge can scurry to cover, but trucks and 
oper eee eee ee ; a al their drivers stay out and face the 


William A, Baker has been ap- . “ 

pointed manager of the national mere mer. You will find a wholesome respect as music. Daily deliveries are made; cross- 
used car department, and C. W. ; among these men for International # ee ae country transit keeps to its heavy 
ee ae bneinee Trucks. The good will Internationalf. a om schedules; meat, milk, and merchan- 
cated at the factory in the sales | Harvester has built up among truck - i ciepasign Sean t fey i Jaee. 
re cree as Sart drivers ia decided osset to dealers eae iets cen eho vile 
Treadwell were formerly special m selling Internationals. Investigate thei ‘ a world of freighe on rubber. Trucks 


representatives traveling out of : ‘= International Truck franchise for you 4 are showing their mettle and truck 
the home office for Hudson. a : : : 2 he sob ; 

2 community now. See our nearby ' drivers are on the job. 
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lf - | \ ARK TWAIN once said, “The 
s e ‘ weather is always getting up new 


designs and trying them on people... 


In addition to these appoint- 2 2» @ 
ments, six regional sales develop- ¥ branch for complete details. Whether you face the elements 
over the hood of one of the new 


Internationals, or whether your truck 


ieee og nelle ——— PS This message is now running in ten . 
Southeast, D. R. Slaughter; Cen- gee million copies of the Post, Life, Time, bears another name, INTERNATIONAL 


tral, O. W. Teeple; Midwest, Curt ee 4 Collier's, etc. Internationals are adver as HARVESTER salutes you. In the new 


Collins; Southwest, G. A. Mc-| 


Manus; Pacific, F. D. Cox. These Ztised in these magazines every month.?.” Me line of Internationals we have done our 


sales development representatives | im rm.  & utmost to give the driver snug refuge 
will travel from their respective | ‘ \ ‘ in cabs of automobile comfort, to put 
regional offices under the direc- — a Sie ; i at his command the finest truck product 
ar a Whe anise manager. ? a. -. it is now possible to build. Truckmen 


—_—— : ae e every where—more power to you! 
" e. ‘ °. . . ” a. ey 
Canadian GM’s Tariff ) - : of INTERNATIONAL HARVESTER COMPANY 


as » Danae . ' k . be. (INCORPORATED) 

Appeal Is Postponed ~~ ad b. 180 North Michigan Avenue Chicago, Illinois 
OTTAWA, Ont.— The hearing a } y 

by the Canadian tariff board of an 
appeal by General Motors Prod- 
ucts, Ltd., in connection with fix- 
ing value for duty purposes on 
past-model automobile parts came 
to a swift end last week when, 
at the resumption of the ad- 
journed hearing this afternoon, 
Thomas Vien, M.P., counsel for 
General Motors, asked the board 
to postpone the hearing “sine 
die.” 


The company, in its brief to the 
board, took the position that the} 
contract price governing the sale} 
of such parts should be the one 
on which duty was charged. The 
national revenue department con- 
tested this, declaring that con- 
tract prices were in general lower 
than the prices at which whole- 
salers and jobbers could purchase 
the goods, and that such a price 
conflicts with the customs act. 





Collins-Aikman Workers ce aioe att ———eEoorr 
Share Christmas Fund . a -_  ————sSTHIS 1S KINGAN’S 116th INTERNATIONAL 
NEW YORK.—Collins & Aik- «tenet Kingan & Co., indianapolis, Ing., operate trucks at branches 


man Corp. will distribute a eee scattered from Tampa to the Great Lakes, from New York 


Christmas fund among its em- : 3 
ployes, according to w G. Me- Trucks of INTERNATIONAL HARVESTER Quality to San Francisco. Users of poner toweren 
Cullough president : 7, — from Half-Ton to powerful Six-Wheelers years, they are now standardizing on internationals. 


Some 5,000 employes in Penn- 


sylvania, Rhode Island, North 

Carolina, New York City and 1=4 f ‘ K LS 
Canada will share in this special 

Christmas bonus, McCullough 

said. 
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iin Allowances Blamed | for Used | Car | Sales Lag 


Finance Charges Declared 


(Continued from Page 1) 


other words, in this part of the 
country, a fellow who has a 1937 
Ford can walk in and buy a 1938 
Ford for $175. Last year they did 
the same thing. A motorist own- 
ing a 1936 Chevrolet could buy a 
new 1937 Chevrolet for $200, and 
the same thing applies to the 
Plymouth. For approximately 
$200 they will take last year’s car 
for a new car. 

“Well, this you know is your 
reason for the lack of used car 
sales, for the dealer cannot dis- 
pose of these used cars when a 
dealer asks within $150 and $175 
for a late model used car within 
the price of a new one. Which 
one would you decide to buy if 
you were going out looking for a 
last year’s used car? That is the 
main reason they are not selling 
late model cars as fast as they 
should. 


All Over Country 


“T would not question anybody’s 
point of view as far as there be- 
ing no more risk on a ’36 or '37 
used automobile than there would 
be on a brand new car, but you 
take the 76 per cent of the dealers 
polled, this same percentage should 
not even be dealers, as they are 
100 per cent floor planned by 
finance companies all over the 
country. 

“Take a finance company that 
has $100,000 invested in floor 
planning cars for the dealer which 
yields nothing. This does not 
even pay for the bookkeeping. 
Whereas, should this finance com- 
pany take this same $100,000 and 


distribute it among retail papers, | 


he would have a dividend earned 
on his investment. 

“If we did not have to back 
these dealers with floor planning 
on the used cars, not so much on 
the new cars, there is no question 
in my mind that we probably 
could give them the same rates. 
I know of an instance, 75 miles 
from Providence, where a major 
finance company lost $26,000. The | 
dealer closed his doors and that | 
was the end of him. He sold all | 
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the cars belonging to the finance 
company and left town. He has 
not been found since. 

“There is another major finance 
company in with a certain new 
car dealer for over $80,000. This 
dealer went into bankruptcy sev- 
eral weeks ago. Now the finance 
company is running the automo- 
bile agency until they are able to 
get their money, and they will, no 
doubt, close up then. 


Holding the Bag 

“The finance companies seem 
to have been holding the bag for 
the last few years, and still the | 
dealers are not satisfied. The only 
thing that will help them to sell | 
high-grade used cars is not to al- | 
low 


have in the past. The chances are rauff & Ryan; A. C. Kelly, advertising, J. Stirling Getchell; 
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WEST COAST MEMBERS of the Chrysler household entertained Chris Sinsabaugh, ADN editor, 


during his visit to Los Angeles. 


At the fete, left to right, standing, are Slim Barnard, Hearst Inter- 
so much for them as they | national Advertising Service; C. W. Bloom, regional manager, De Soto; W. E. Betts, advertising, Ruth- 
E. C. Quinn, city manager, Dodge; P. W. 


that they probably won’t be able | Gaebelein, plant manager, Chrysler Motors of Calif.; J. M. Hunt, superintendent traffic and planning, 
| Chrysler Motors of Calif.; and F. V. Osborn, merchandising manager, Chrysler Sales Corp. Seated left 


to sell quite as many new cars, 
but what’s the difference, if a} 
dealer can make more money by | 
selling 10 per cent less new cars|} 


to right: R. W. Arnold, me 
tors of Calif.; 


rchandising manager, De Soto; Al Miller, secretary-treasurer, Chrysler Mo- 
G. V. Orr, sales manager, Chrysler Motors of Calif.; Sinsabaugh; J. R. Barton, regional 


and get his money back and be | ™anager, Chrysler Sales; C. S. Bash, regional manager, Dodge; F. H. Akers, director sales, Dodge. 


able to turn over his used car 
stock? He will find himself with 
much more profit at the end of 
the year than he does now. As it 
is now, he is working for the 
automobile manufacturing com- 
panies. 

“They are trying to keep up 
sales production. They would be 
perfectly all right if they could 
get the money back on the used 
car, but they are not doing it and 
they are blaming it on the high 
financing. 

Must Pay Salaries 

“Take a new car dealer, when | 
he gives a man a new car for 
$200 and has to pay a salesman’s 
commission of $35, and most likely | 
|}has to recondition the used car, 
which means that they will have | 
to spend another $25 to put the | 
car in good salable condition, you 
can see yourself what he has to| 
price that used car for to get| 
anywhere near his money back. | 
That is the main, and only reason, 
not the finance reason, that the 
new car dealers are not able to 
dispose of their used cars. 

“We finance for several used 
car dealers, and they don’t seem 
to have any trouble in selling 
their late model cars. Why? Be- 
cause they are priced much lower | 
than the new car dealer has his 
priced. When these dealers get 


wise to themselves and _ start 


| working for themselves instead of 


the automobile factories, I think | 
you will see a marked improve- 
ment.” 


Armco’s Graeff Named 


By British Associate 
DAYTON, O.—S. E. Graeff, as- 
sistant general superintendent at 
the East Works plant of the 
American Rolling Mill Co. here 
for the past seven years, has been | 
named assistant general manager | 
of Richard Thomas & Co., Ltd., | 
in England, with whom Armco is | 
now associated. 





{models and represents the most} nas 
| transmission, 


_ 


| ken, 


>—_———- 


Lincoln Tunnel 
Officially Opened 


NEW YORK.—With much pomp 
and circumstance the $85,000,000 
Lincoln tunnel, connecting 38th 
street, Manhattan, with Weehaw- 
N. J., was officially opened 


|| Tuesday. 


SAN FRANCISCO’S WELCOME to ADN’s Chris Sinsabaugh was 


accorded by Monk Sanders, right, 


San Francisco zone manager for | 


Pontiac Motors, who greeted him at the United airport. 





Marmon-Herrington Line 


| The second tunnel will 


Guns boomed, lights flashed and 
aeroplanes soared overhead as the 
ceremonies on both sides of the 


| Hudson river marked the comple- 


tion of one of the two tunnels. 
not be 
completed until 1940. 


Gov. Herbert H. Lehman, of 


| New York, and Gov. Harold Hoff- 
| man, of New Jersey, together with 
| Port Authority officials, officiated. 


hv2150A 


Now Includes 56 Models AUTO STEEL 


—The 1938 , buil 
sas of all- 
includes 56 


INDIANAPOLIS. 
Marmon-Herrington 
wheel-drive vehicles 


complete line of such units on the 
market, according to a company! 
announcement. 

In addition to the regular line| 
of more than 30 extra heavy duty | 
all-wheel-drive trucks, _ trailer- 
tractors, etc. the company also} 
converts all Ford trucks, commer- | 
cial and passenger cars for all-| 
wheel-drive in its Indianapolis | 
plant. The company began conver- | 
sion of Ford V-8 trucks and pas- | 
senger cars into all-wheel-drive | 
vehicles in 1932. 

All-wheel-drive units’ in 
1938 models — are engineered 


the | 
and 


built into the Ford units in the| 
Marmon-Herrington factory here. 
The mechanism includes a driving 
front axle, two-speed auxiliary 
front propellor 
shaft, special front springs, etc. 
Load lengths back of the cabs 


| in the 1938 Ford models have been 


increased and the cabs themselves 
are said to be roomier and more 
comfortable. 

The new tractor is said to be 
capable of road speeds of 30 miles 
an hour and more. The tractor, 
built in three models, uses a new 
type of track combining steel and 
rubber. Track mileage is said to 
be increased 500 per cent over 


| that of steel block types, and clat- 


ter and vibration are said to be 


eliminated. 


MORE LASTING 
POWER 


DIVISION OF rrer ace WARNER CORPORATION 


MAKER... 


GUARANTEES NEW PLOW DISCS 


When a manufacturer guarantees 
against breakage under unusually 
severe operating conditions, that’s 
news. Consider this: plow discs 


j}used on gang plows for tractor 


operation in the Northwest, 
where the soil is generously 
sprinkled with rock and stones 
under the surface, are now guar- 
anteed against breakage. Inger- 
soll Steel & Disc Division of the 
Borg-Warner Corporation ex- 
tends guarantee covering plow 
and harrow discs made from a 
new “Super- Alloy” steel contain- 
ing about 1%4 per cent Nickel, 
0.45-0.75 per cent chromium, and 
0.55-0.65 per cent carbon. This 
particular alloy was developed 
and adopted after testing various 
types of materials under the ab- 
normally difficult conditions pre- 
vailing in the Northwestern ter- 
ritory. The material is heat- 
treated to provide with a yield 
point of 220,000 psi an elon- 
gation of 6 per cent. Ingersoll 
special alloy steels are well 
known in the automotive field, 
one of the most prominent prod- 
ucts being the unique discs 
made for pas- 
senger and truck 
clutches. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 
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the Ath Dimension 


The News of Automotive Advertising 


By Pete Wembhofi 


Outlook 


While adbudgets, automotive and non-automotive alike, 
have been trimmed during the past six weeks, outlook for 
1938 has taken a rosier hue the past week and definite im- 
provement is seen for the first quarter of next year. While 
no definite skeds have been made so far, a survey of auto- 
motive accounts reveals®—— 


everything in readiness for 


a lunge forward when the) 
“go” signal turns up. Just when 
that sign comes up is_ prob- 
lematical, but there’s every indi- 
cation that, with the general bus- 
iness tone swinging upward, the 
advertising upsurge isn’t far away. 


This automotive viewpoint is 
substantiated, in a general adver- 
tising way, by a poll just com- 
pleted by Assn. of National Ad- 
vertisers, Inc., of more than 150 
leading national advertisers par- 
ticipating in the roundup, 77 per} 
cent revealed plans to expand 
1938 advertising as much as it 
was expanded in 1937. 


That motor companies will 
concentrate first on the used 
car problem appears quite cer- 
tain; which should mean a 
noticeable upswing in used car 
advertising. With that under 
way, it should be only a short 
time before new car blurbs re- 
appear in greater quantity. 


Indications point to newspapers 
and magazines as the early bene- 
ficiaries of contemplated upswing} 
in advertising, chiefly because of | 
their greater flexib#tlity. 


Renews 

“Watch the Fun Go By,” va-| 
riety show with Al Pearce and 
His Gang under the sponsorship 
of the Ford Motor Co. dealers, 
will continue for another year 
through a contract renewal effec- 
tive Jan. 4, 1938. 


Program, heard every Tuesday 
from 9 to 9:30 p.m., EST, features 
Ford and Lincoln cars and the 
Lincoln Zephyr. N. W. Ayer & 
Son, Inc., is agency. 


Cream 


Ninth series of Armco’s ether 
show, which gets under way Sun- | 
day, Jan. 2, over NBC Blue, will 
feature “cream” of nation’s 
young artist-musiclans as guest 
soloists. 


Dr. Frank Simon, ex-president | 
of American Bandmasters’ Assn., 
will again conduct the half-hour | 
program, which has been on| 
ozone past eight years. 


Originating in Cincinnati over 
WLW, the new band series will 
be heard over the following sta- 
tions: WJZ, New York; WBzZ, 
Boston; WBZA, Springfield, 
Mass. ; WEAN, Providence, 





Automotive 
On the Air 


(All Time, Eastern Standard) 


GHEVROLET—Sunday, 6:30 o.m., CBS. 
“Romaatic Bhythms.”’ 


CHRYSLER—Thureday, 9:00 p.m., CBS. 
Major Bowes’ Amateur Mour. 


FORD—Tuceday, 9:00 p.m. CBS. | 
“Watch the Fun Go By.”’—with Al Pearce. 
Sunday, 900 p.m., CBS. 
Ford Sunday Evening Hour. 


GENERAL MOTORS—Sunday, 900 p. m=., 
NBC (Blue). 
General Motors Concerts. 


UUDSON—Wednesday, 7:15 p.m., CBS. 
“Hebby Lobby.”’ 


WASH—Saturday, 9:00 p.m., CBS. 
“Prefeaser Quiz.’’ 


PACKARD—Tussday, 9:30 p.m., NBC (Red). 
“Hollywood Mardi Gras.” 


PONTIAC—Monday, Wednesday, Friday, 2:00 
pm., CBE 
“News Through s Woman's Eyes.”’ 
Friday, 9:00 p.m., NBO (Biue) 
“Varsity Show.” 





WICC, Bridgeport, Conn.; WFIL, 
Philadelphia; WBAL, Baltimore; | 


| WMAL, Washington; WSYR, 


Syracuse, N. Y.; WHAM, Roches- | 
ter, N. Y,; WEBR, Buffalo; | 


| Labor Difficulty 
* Plagues Seattle 
a Fuel Retailers 


SEATTLE. Serious labor 
| trouble impends among local 
service stations, due to union de- 

=: | mands that the recently adopted 
wage scales be strictly adhered 
to. Operators have found it im- 
possible to meet them and have 
not been paying the union scale. 

They have made a show of 
cause to the effect that they 
could not pay the scale and oper- 
ate at a profit or even break, 
under present set-up with the oil 

| | companies. 

Increase of retailer’s margin 


KDKA, Pittsburgh; WHK, Cleve- | STUDEBAKER WAGON SHOP REBORN. These action shots| from 4 cents, at present prevail- 


| 


land; WSPD, Toledo; WXYZ, De-| from the new film, “Wells Fargo,” typify days of the Forty-niners | ; Se eer e 
troit; WOWO, Fort Wayne, Ind.; | and mark one of highlights in Studebaker Corp.’s history. The wagon ane yor ener canal 


WENR, Chicago; KWK,_ St.|shop of John M. Studebaker, one of corporation’s founders plays im- 


Louis; WMT, Cedar Rapids, Ia.; | portant role in new film. 
WTCN, Minn.-St. Paul; KSO, Des | ———--— — 


Moines; KOIL, Omaha; WREN,| ©. J. Alexander, ADN’s Wall Street 
| correspondent, weekly presents an 


Kansas City, and WLW. 


are asked by independent service 
station operators from the of 
| accurate analysis of the Street’s Set so that they a 
automotive perspective. meet the higher wage demands. 


Gaston, Paris, from Black Star 


—/’OC FlniEe pe ? Sevres 


Tue potteries at Sevres have long been world 
famous for the delicate beauty, exquisite coloring 
and graceful design of their china. The craftsmen 
and directors of the factories have inherited an 
intuitive skill which enables them to maintain the 
unique quality and beauty that lead many con- 
noisseurs to prefer Sevres china to all other kinds. 


A similar background of knowledge and in- 
tuitive skill is equally important in the production 
of fine alloy steels to meet the 

needs of industry. Bethlehem 

has been manufacturing alloy 

steels longer than any other com- 

pany in this country. 
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Raine Says Shows are Essential 
Urges a Careful Study 


yA 
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Of Present Exhibit M oda 


Special to Automotive Daily News 

BALTIMORE. — An interesting 
and valuable anti-climax to 1937’s 
automobile shows is seen by John 
E. Raine, general manager of the 
Automobile Trade Assn. of Mary- 
land, in the discussion of show 
experiences opened recently by 
Automotive Daily News. 

Raine cites the discussion as 
one of far-reaching effect upon | 
motor vehicle manufacturing and} 
retailing, the significance of which | 
is not at this time fully appreci- | 
ated. 

“The subject of automobile | 
shows,” says Raine, “is one that | 
should be thoroughly analyzed at 
this time by everyone in the trade 
while the experiences of the fall) 
shows are fresh in our minds. 


“Unfortunately, manufacturers 
seem to lose interest in the shows | 
as soon as the New York show| 
closes its doors. This may or may 
not be pardonable, even though | 
the New York show is purely a 
manufacturers’ show, but it is 
certainly not good salesmanship. | 


Fast Being Localized 


“Those of us who have followed 
the New York show for years 
have lately realized that the ‘Big 
Show’ is fast being localized—is | 
becoming a show for New York- 
ers and only an excuse for deal-| 
ers. Notwithstanding this, Amer- 
ican people, particularly those 
along the eastern seaboard, still 
look to the New York show as the 
industry’s premiere of new mod- 
els. Hence, it behooves the in- 
dustry to keep Gotham’s show 
prestige at not only its present 
level but to seek to increase that 
prestige and raise the New York 
show to a still higher plane. 

“Today’s sale of motor cars is 
close to 90 per cent replacement,” 
continues Raine. 

“The public exchanges many 
thousands of miles of unused 
transportation each year as the 
lure of the shows permeates 
abroad and the spell of the new 
models stimulates desire. 

“New models attract and appeal 
to the public because for years 
we have taught them that it is 
the shows that set the style in 
car design. 


Would Retard Sales 


“Abolish the New York, Chi-| 


cago, Cleveland, Detroit, Los An- 
geles, Philadelphia, Baltimore and 
other major city shows—which 
would automatically eliminate the 
smaller shows—and in two years 
the fundamental basis of present 
day sales would be lost. New 


models would be unknown and) 
sales would be retarded to where | 
volume would be seriously af-| 


fected. 


“IT do not discount, for the mo-| 


ment, the general sales formulas 
in vogue by the various makers 
but without the stimulant of the 
automobile shows—the publicity 
accruing therefrom; the show- 
manship in introducing the new 


models which rejuvenates the de-| 
sire for new cars in order to be} 


out in front in modern style; the 


| worthy of deep consideration,” 


| larly when the show in the near- 





maintenance of a _ presentable} 


| for November 
| Arizona 


That means the 


BELLEVUE- 
STRATFORD 


MODERATELY PRICED 
CENTRALLY SITUATED 


“Best Food in Philadelphio” 


Claude H. Bennett, Manager 


yearly sales volume would be dif- | 
ficult at best, for the removal of | 
the show stimulation obliterates 
the incentive to drive a late model | 
car. 
“That is why I stress the belief | 
that we of the industry must 
pause, now, and give’ serious 
thought to our coming shows. We 
cannot afford to permit them to 
lose caste with the public. 
“Everywhere we hear the fac- 
tories talking volume. The retail- 
ing trade knows that it is the 
shows that form the keystone 
upon which yearly sales volumes 
are builded; yet as important as 
the local shows are in the general 
merchandising scheme, we con- 
tinually witness higher factory 
officials permitting their road 
men to check the local shows in- 
stead of these officials lending 
their presence and inspiration to 
the shows and to the dealers of | 
the various communities. 


Public Not Ignorant 


“One other phase of the auto- 
mobile show is important and 


vouchsafes Raine, “and that is the 
question of show dates. I can 
think of no vital reason which 
compels a show manager to open 
his show on a Saturday, particu-| 





by city from which he expects to 
draw a number of special ex- 
hibits, does not close until the 
night of the day he opens. Cer- 
tainly it is not conducive to good 
attendance figures on the opening 
day to have your show bare. The 
public is by no means ignorant. 
They know full well that the spe- 
cial exhibits will not arrive and 
be set up in your show until late 
Monday or Tuesday, and they 
don’t show up the first two or 
three days, which tells a sad story 
on your attendance chart at the) 
end of the week. 

“Think then,” says Raine, “how 
much more satisfying it would be 
to allow a margin of transporta- 
tion safety between the opening 
of your show and the close of the 
show supplying you your exhibits. | 
Think how satisfying to be able} 
to advertise and actually open a} 
complete show. 

“But show dates, as important 
as they are, are mere details com- 
pared to a more thorough study 
of the show itself and the one 
subject of paramount importance 
to the show industry. 


Hits Early Previews 


“Factories, in order to gain a 
questionable advantage over their 
competitors, will allow new mod- 
els to be placed on display often 
weeks prior to the opening date 
of the local show, thus removing 
from that show the feeling and 





| present a new concept for mod- 


| vestment 


| view them as just another week’s 


to 





SHOWN IS ONE of the new Super-Deluxe models which have 
been added to Diamond T’s line for 1938. This is Model 406, with 14- 
foot drop-panel streamlined stake body. 


New Super-Deluxe Models 
Added to Diamond-T Line 


CHICAGO.—For 1938 the Dia-!er design. Contours are vigorous 


mond T Motor Car Co. announces | 
the most comprehensive program | 
in the history of the company, to- 
gether with a list of advance- 
ments in design and construction. 

In addition to the recently in- 
troduced cab-over-engine line, and 
the one-ton models brought out | 
during the summer, the standard | 
line has been expanded by the in- | 
troduction of the new “Super De- 
Luxe” models, which are said to| 


ern truck appearance. 
These models embody a new) 
trend in hood, radiator and fend- | 


spirit of anticipation on the part 
of the public. 

“My principal thought in this 
connection is that we need more 
common sense co-operation upen 
the part of the factories. Well 
might some of the factory officials 
take a lesson from the moving 
picture industry. 

“Factories, unexplainably, give 
little thought to the dealers’ in-| 
in their local show. | 
Factory road men are known to| 


hard work. * 
“But dealers and the salesmen | 


| on the firing line know the value} 


and advantage of meeting their | 
public under the glare and glamour | 
of lights, music and decorations. | 
The public opens up and names| 
of prospects are secured ... de- 
sire for a new car is created and 
the basis for next year’s sales is 
laid. 

“Taking precedence over both! 
the dates and greater factory| 
participation in the shows is a 
more important phase. I speak of 
the introduction of new models| 
simultaneously into any given 
community. 

“More important than the dates | 
of a show is the inspiration that 
the officials of factories could | 


|of the 


and bold, but streamlined, and 
they are highlighted by a novel 
treatment in stainless steel and 
polished chrome. Chassis speci- 
fications of the Super models are 
identical with the standard line. 
The standard Diamond T line 
for 1938 covers the range from the 
%-ton Model 


Ibs.) ; 


announced for 1938. 





° * — 
give a local community by a visit | 


show week to impress 
audiences with the “im- 
of the occasion of a 


during 
local 
portance” 
show. 

“Of superior importance than 
the dates for a show is the con- 
tinuation and enlargement of 
“factory exhibits” that appeal to 
the public eye ... that are im- 
pressive and the last word in 
showmanship. 

“Of less importance are the 
sales at a show. If the show 
creates the desire to own the new 
model, it produces more than 
many times the same cost in ad- 
vertising in national publications 
and in newspapers. 

“In general I agree with many 
interviews so far pub- 
lished in ADN that the New York 


show should be held the last week | 
in October or the first week in| 
| November, which will allow the 


major cities to hold their shows 
early enough to avoid conflict 
with Christmas shopping. 

“Automotive Daily News is to 
be congratulated on inviting a 
discussion of the shows and show 
dates at this time, as many cities 
are dependent on rental agree- 
ments for show space.” 


| departments 


80 to the 5-ton) 
Model 512DR (gross rating 24,000 | 
the Super DeLuxe models| 
| and cab-over-engine line are built 
| in 1%-ton sizes and larger. 


No increase in prices has been| 


Progress 


1 Chrysler Trains 


30,000 Mechanics 


i | In 738 Servicing 


DETROIT.— More than 30,000 
mechanics employed in_ service 
of Chrysler Corp. 
dealers are now trained in the 
servicing of 1938 model Plymouth, 
Dodge, De Soto and Chrysler cars, 
according to a report made pub- 
lic this week by T. W. Moss, gen- 
eral service manager, Plymouth, 
Dodge, DeSoto and Chrysler. 

Since the introduction of new 
models, Moss _ disclosed, the 
Chrysler Motors Service division 
has held a total of 427 field meet- 
ings attended by 32,217 service 
managers and mechanics. 

There were 155 Dodge-Plymouth 
meetings with 14,117 dealers, serv- 
ice and parts managers, shop 
foremen and mechanics attend- 
ing; 132 De Soto-Plymouth meet- 
ings with 7,811 attending; 140 
Chrysler-Plymouth meetings with 
10,289 attending. 

Attendance was 29 per cent 
greater than for a series of simi- 
lar meetings held a year ago to 
introduce 1937 models. 

Regional service managers and 
district service representatives of 
Chrysler Motors Service division 
showed sound-slide films and 
technical diagrams of mechanical 
improvements incorporated into 
1938 models, explained advan- 
tages of the owners’ service policy 
delivered to purchasers of 1938 
| Chrysler Corporation cars, and 
discussed plans fer expansion of 
the “safety through service” pro- 
gram designed to effect safer 
driving, and more economical 
service to owners. 


Pontiac Motors 
Promotes Two 


PONTIAC. — P. H. MacGregor 
has been promoted to general 
manufacturing manager of Pon- 
tiac Motors, and R. H. Ahlers has 
been named to MacGregor’s for- 
mer position of general plant 
manager. 

The operation of the shop will 
be directly under Ahlers, who will 
report to MacGregor. 


Backlog Heavy 

CLINTONVILLE, Wis.—According 
to W. A. Olen, president, the Four 
Wheel Drive Auto Co. has orders 
booked ahead totaling $1,200,000, 
and in the first five months of its 
present fiscal year showed a 25.5 
per cent increase in sales. The com- 
pany is running its plant on an 
eight-hour day and a 40-hour week. 


William Ogg Fitzgerald’s famous 
cartoons appear exclusively in Auto- 
motive Daily News. 
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NEW PASSENGER CAR REGISTRATIONS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co., and Metropolitan New York area which are compiled by Sherlock & Arnold 
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Volume Put at 


Wholesale Total $134,01 0, 305 


Special to Automotive Daily News 
WASHINGTON.—There was 
sharp increase in the volume of| 
wholesale automotive financing in| 
October as compared with Sep- 
tember, but retail financing for | 
October was considerably under | 
the figure for the preceding month. 
In both cases, however, the total 
of financing was above the figure 
for October of last year. 
Wholesale fing ancing this Octo- 


a| 


Va. Sestallment 
Buying Placed 


Under Limits 


RICHMOND, Va. (UTPS).- 
Virginia became the first state to) 
place a limit on installment buy- 
ing as a regulation of the Vir-| 
ginia state banking commission 
went into effect last week. 

Installment financing of na- 
tional banks and nationally op- 
erated companies will not be af- 
fected, as the state bureau of in- 
surance and banking does not 
control them. 

The banking department, in its} 
examinations, will consider more | 
liberal financing terms as “un-| 
sound practice,” it was said. 

Specific terms laid down in the} 
regulation include the following | 
standards regarding installment | 
financing: 

On new automobiles—conserva- 
tive down payment, 331/3 per | 
cent; extreme down payment, 20 
per cent; conservative number of 
monthly installments, 12; extreme | 
monthly installments, 24. 

On current model used cars 
conservative down payment, 331/3 
per cent; number of monthly in- 
stallments, 12 to 18. 

Old model used cars—down pay- 
ment, 40 to 331/3 per cent; num- 
ber of monthly installments, 12) 
to 15. 





Neb. Prepares Issuance 
Of Car Dealer Licenses 


LINCOLN, Neb.— Under the 
new automobile dealers’ regula- 
tory act, known as the “little 
NRA,” the state highway depart- 
ment is now prepared to issue 
licenses to automobile dealers and 
salesmen. 

Estimates have been made by 
R. W. Culwell, who is in charge 
of the issuing of licenses, that 
about 1,500 dealers and 3,000 sales- 
men will be affected by the pro- 
visions of the new law. The fees 
are $2 for salesmen, $5 for ex- 
clusive used car dealers, and $10 
for new and used car dealers. 
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Oct. Retail Car Fi inancing Rises Over Year Ago 


at $109,256,168; 


| ber aggregated $134,010,305 against | 
$77,760,366 in September and $7! 5,- | 
207,952 in October, 1936. Retail fi- 
nancing in October totaled $109,- 
256,168, which compares with $130,- 
690,734 in September and with 
$106,501,399 last October. 

For the first 10 months of 1937, 
the statistics compiled by the U.| 
S. bureau of the census show, | 
| wholesale financing totaled $1,586,- 
750,519 against $1,384,450,196 for| 
| the first 10 months of 1936 and 
against $1,705,583,548 for the full 
12 months of 1936. 

Retail financing during 1936, up 
to and including October, aggre- 
gated $1,526,624,396, which com- 
pares with $1,454,133,353 for the 


| corresponding period of last year| 


and with $1,715,981,150 for the 12) 


-| months of 1936. 


During October, $64,612,952 of 
the total of retail financing in- 
volved new cars; $44,106,942, used 
cars; and $536,274, unclassified. 

The total number of cars in- 
volved in financing operations in 
October was 265,553; and for the 
first 10 months, 3,736,997. 


‘Makers Formulate | 
Cyl. Head Design 


‘Progress Program 


DETROIT.—At a 
aluminum cylinder head manu- 
facturers just concluded here, a 


| joint program of engineering and 


metallurgic research was formu- 
lated to correlate progress in 
automobile engine design and 
materials in relation to cylinder 


| heads. 


An extensive program of labo- 
ratory work is being prepared on 
a co-operative basis by several 
aluminum cylinder head manu- 
facturers, including, Aluminum 
Co. of America, Bohn Aluminum 
and Brass Corp., Aluminum In- 
dustries, Inc., Advance Aluminum 
Castings Corp., National Bronze 
and Aluminum Foundry Co. and 


|the Permold Co. 


Gar Wood to Show 


Products at Cleveland 
DETROIT. — A representative 
line of motor truck equipment 
and road machinery, will be ex- 
hibited by Gar Wood Industries, 
Inc., at the 1938 Road Show of 
the American Road _ Builders’ 
Assn. in Cleveland, Jan. 17 to 21, 
according to Logan Wood, vice- 
president and general manager. 
Hydraulically - operating minia- 


meeting of | 





tures of Gar Wood hoists and 
dump-truck body assemblies and 
a scraper will be featured. 


5 ADN Production 


Fstimate 


With 
plants 
ing 


several 
adjust- 
invento- 
ries, car and 
truck produc- 
tion dipped to 
68,940 units the 
current week. 
This compares 
with 77,514 
units last week 
and 86,140 in 
1936. 

Ford, which 
continued at a 
swift pace this 
week, plans to 
operate assem- 
bly 
ing 
days and ex- 
pects to keep 
output near 
normal, Gra- 
ham will also 
work next 


week, but the) 
shutdown of| 


most plants 
precludes pos- 
sibility of the 
industry 
reaching its 
5,000,000 year 
although the 
final total 
won't be far 


off that mark. | 


Cheyenne Dealer 
Moves 800 Used 
Cars During °37 


CHEYENNE, Wyo. —The Wal- 
ton Motor Co., Ford and Lincoln- 
Zephyr dealer, reports that 800 
used cars were sold during the 


first 11 months of 1937, setting a | 


record for recent years. Thorough 
reconditioning is credited with 
the record. 

In preparing for the 1938 
models, the Walton company suc- 


, ceeded in reducing its stock of | 


late model used cars considerably 
by offering them at a 10 per cent 
reduction Dec. 1 to 4, inclusive, 
and adopting the regular new car 


low rate finance plan on these | 
cars. A new car guarantee also is | 
1937 Fords | 
| driven from 5,000 to 10,000 miles. | 


being given with 


All cheap cars are being handled | 
without a finance charge. 


C. J. Alexander, ADN’s Wall Street 
correspondent, weekly presents an| 
accurate analysis of the Street’s 
automotive perspective. 


lines dur-| 
the holi-| 


Passenger Car Registrations 
**Ten Months Plus 39 States for November, 1937-1936 


Nov. 
(39 States) 
12,861 
48,069 
22,881 
12,825 
11,421 
16,372 
9,300 
5,133 
+,165 
5,910 
$1,593 
2,969 
3,605 
2,241 
2,297 
1,262 
519 

38 | 


Nov. 


MAKE Pos. 


Ford 
Chevrolet 
Plymouth 
Dodge . 
Pontiac 
Buick i 
Oldsmobile 
Packard 
Iludson 
Chrysler 
De Soto 
Nash 
Studebaker 
Willys 
| Cad.-LaSalle 
Lincoln 
Graham 
Auburn-Cord 
Pierce-Arrow ; 5 
Miscellaneous 111 


om: 


san 


Seats 


+-~SoDmsD 


TOTAL. . 
*Loss. 
** Wisconsin for July, Aug., 
‘Includes 296 Hupmobiles. 


. 166,682 


Sept., 


DETROIT. — Automobile sales 
abroad should show improvement 
in 1938 over 1937, 


of H. D. Dodge, export manager 


for Graham-Paige Motors Corp., | 
ai 


who has just returned from 
six-month trip through Europe 
during which he visited England, 
Scandinavia, Holland, Belgium, 
Germany and France. 

“All Europe is prosperous these 
days,” said Dodge, “as the result 
of millions of dollars being spent 
in manufacturing munitions. I 
visited one factory in France 
that has been working day and 
night for four years making war 
materials. In the Scandinavian 
countries prosperity can be traced 
to the more war-conscious na- 
tions who need the iron from 
Scandinavian mines for muni- 
tions. 

“However, of 


the probability 


another great war breaking out | 


immediate future seems 
very remote. None of the coun- 
tries, which would profit by 
|} aggression if they could acquire 
valuable territory, are in a 


in the 


| financial position to start trouble. | 


| While they all have plenty of war 
materials, they are short on gold 
|needed to finance imports of 
food and other necessities which 
cannot be supplied within their 
own borders. 

“IT believe that 
that some of the ‘incidents’ 
| which, in the old days, would 
| have precipitated a war, are being 
| glossed over today. The heads 

of the various states realize that 


is the reason 








39 STATES FOR NOVEMBER, 1937-1936 


Complete cumulative figures appear each week until all 48 states are shown. States still to be sh own 


are: Alabama, Colorado, Kentucky, 


Maine, 


*Wisconsin estimated for July, August, Sep- 


tember and October, 1937. 


Mississippi, Nebraska, Tennessee, Texas and 


Wyoming. 
HUDSON GROUP | AUBURN GROUP NON-AFFILIATED GROUP 


STATES 


"37 
"36 
37 | 
36 | 
37 
"36 
37 | 
"36 | 
"37 
36 
"37 | 
36 | 
"37 
36 
37] 
"B36 I 
"37 
"36 


Total, 33 States 
for November 
Arizona 
Florida 
Indiana 
lowa 
New Jersey 
New York 
Total, 39 States 


for November 
*Total to Date 


836| 
990| 


3202 | 
4623 60 
25 
27 
67 
90 
181] 
190] 
96 | 
123] 
188 | l 
208] 5| 
406 | 1| 
515] 4| 
4165] 1| 
1516 1260| 5776] 81| 
70571| 14330] 84901] 146 
69412| 18719] 88131] 1794 


2366) 
3633 
17 
18 
59 
69 
144 
153] 
71| 
105| 
132 
153] 
268! 
385) 
3057} 1108! 


21| 
37 
37 
25 
18) 
56 
55) 
138) 
130} 


27) 
34) 


37 

49) 
1131 
1085| 


2260) 
2081) 
14) 
18 
19 
22 
76 
43) 1 

71) 

60! 

197 
124) 
332/ 
316! 


27 410) 


833) 


— 


on 
27) 
29| 
44! 
68} 
| 519 
130 | 985) 
1277] 13115) 
2879] 14886| 


18) 


105 
2664) 
166295189694} 





276 


3715) 
4537 


28 

97) 
__ 96 
142! 

51 
43) 
59) 
312 
387) 1 
811| 1 
16| _ 936 
2969! 5133 
6194 


87332| 60480 


125207 
144378 
802 
90 7 
2162 
2270 
6771 
5136 
“| «3446 
596! 
7593 
8796 
20701 
21454 
166682 
186922 
3271395 
3040634 


4 
36) & 


1684; 91 
421} 396 
14| 
3] 
57 
17 
~~ 106! ay 
4 
45) 
4 a 
105 
19] 1 
230) 
24 


13 





222 
67, 45 
109 
168 
261] 
367 
a _458} on 
5| 3605) 2241 
49| 4893} 492) 902] 
161| 65858! 49011|1320 
730|60431|11234/9293 


9 


3 
488 


111] 


1] 














1937 
731,873 l 
709,892 


177,076 


3,271,395 


Oct., 


Upswing in U. 
Abroad During ’38 is Seen 


in the opinion | 





1936 
Pos. 


Unit 
1936 Gain 
679,561 | 2 52,312 
836,261 1} 126,369* 
446,990 3 12,219* 
222,323 19,728 


gia 
150,687 50,038 
137,376 


50,197 
157,995 19,081 
60,480 


29,219 
88,131 3,230* 
50,617 34,480 
39,087 30,665 
37,332 28,963 
60,431 5,427 
11,234 37,481 
21,054 16,576 
13,281 


9,761 
14,886 L.7va" 
2,879 1,602* 
736 


aa Re 
9,293 


1937 
Pos. 


qo. 


a) 


89,699 
84,901 
85,097 
69,752 
66,295 
65,858 
8,715 
37,630 
23,042 
13,115 
1,277 
161 
1,320 | 


tom ow 


4oc¢S 


> 


—v10 
7,973* 


3,040,634 230,761 


1937 estimated. 


S. Car Sales 


a long-term siege is a 
they cannot afford.” 

Dodge said that in the past 10 
years all European countries 
have made great progress in 
road-building, with the _ result 
that automobile sales have in- 
creased both for foreign-built 
and American-built cars. Cobble- 
stones have been replaced by 
broad, concrete highways and, as 
in this country, the appearance 
of traffic cops in automobiles and 
on motorcycles is following the 
advent of good roads. 

Traffic accidents are concern- 
ing the authorities in England, 
and conservative speed limits are 
in force in many localities. On 
the continent there are still few 
speed limits, but the motorist has 
the responsibility of keeping out 
of accidents, and the penalties 
are severe. 


luxury 


hawei51A 


AERO BLADE 
PLANER... 


HAS NICKEL IRON PARTS 


Engineers and production men 
will be interested in a new form- 
planing machine with hydraulic 
duplicating attachment, recently 
developed by the Rockford Ma- 
chine Tool Co. It is said to be a 
practical method for the machining 
of solid steel or duralumin pro- 
peller blade forgings. Due to the 
high speeds and great loads aris- 
ing from the operation of an 
hydraulic planer, Rockford found 
it desirable to select materials 
which not only had high-strength 
and rigidity, but possessed great 
resistance to wear. After much 
experiment, they adopted an alloy 
cast iron containing 14%4 per cent 
Nickel. Their experience with 
this alloy has been so successful 
that they also adopted an alloy 
cast iron containing 1 per cent 
Nickel for the duplicator tem- 
plate. This template has worked 
out very well, each one being 

capable of pro- 

ducing hundreds 

of prop blades. 


THE 
INTERNATIONAL 
NICKEL COMPANY 
INC. New York, N.Y. 





Opinion Di Divided 
On Prospects for 
First 38 Quarter 


By C. J. ALEXANDER 
Wall St. Correspondent, ADN 

NEW YORK.—Wall Street is 
pursuing a policy of “watchful 
waiting” toward the automobile 
industry. It is apparent that the 
shares of the motor vehicle man- 
ufacturers are without their usual 
following at this time of year. 

Even at that, however, prices 
have held well and there is little 
disposition to unload stocks at 
present prices. While hopes for a 
really good first quarter have 
been abandoned, the resumption 
of recovery either in the spring 
or summer of 1938 is confidently 
expected. 

There are some economists who 
still hold out for a turnabout in 
the business trend in the first 
three months of 1938 and they 
base their hopes on the likelihood 
that the railroads in that period 
will receive authorizations for 
substantially higher freight rates. 
With the railroads having pledged 
themselves to make large expen- 
ditures for equipment when rates 
are raised, the entire business 
picture is expected to reflect this 
activity. 

The next week will witness a 
flood of year-end statements by 
business executives the country 
over. Although C. W. Nash 
already has gone on record with 
the belief that the present reces- 
sion is at its low point and that 
the first quarter of next year will 
see some improvement, the gen- 
eral tenor of forecasts by the 
automotive leaders is expected to 
be cautious. 

An appraisal of all the factors 
now present certainly support the 
view that there should be a sharp 
revival in the automobile industry 
sometime next year. If it doesn’t 
come in the spring, it appears 
almost certain to come with the 
introduction of new models in the 
fall. 

And the activity in the industry 
incident to the preparation of 
new models for 1939 are being 
heavily and rightly counted upon 
to be an important factor in 
speeding up the wheels of general 


Campbell Named 
Board Chairman 


At Reo Motor Co. 


NEW YORK.—Rowland Camp- 
bell, Reo Motor Co. director, has 
been elected chairman of the 
board of the company, it was an- 
nounced here Tuesday. 

Campbell, who operates a chain 
of stores in the midwest and who 
has engaged in manufacturing, 
has been a director of Reo since 
a group headed by Frank A. Van- 
derlip jr. became interested in the 
company several months ago. He 
is 43. 


Wilson, Reed Promoted 
By General Electric 


SCHENECTADY, N. Y.—Charles 
E. Wilson, vice-president in 
charge of General Electric’s ap- 
pliance and merchandise depart- 
ment since 1930, has been elected 
executive vice-president of the 
company, a new position. 

At the same time President 
Gerard Swope announced the 
election of Philip D. Reed as as- 
sistant to the president. Reed en- 
tered the employ of General Elec- 
tric in 1926, and since 1934 has 
been general counsel of the lamp 
department with offices in New 
York. 


Champlin Elected 


NEW YORK.—Ralph C. Champlin 
has been elected a vice-president of 
the Ethyl Export Corp., foreign 
subsidiary of the Ethyl! Gasoline 
Corp. 


s 
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Wall Street Continues to Eye the Motor Industry 


industry from the spring on. If 
congress continues to display 
independence and business is not 
further burdened with regulatory 
laws next year, the automobile 
industry undoubtedly can _ be 
counted upon to make exception- 
ally heavy purchases of machin- 
ery in mid-1938 as the preliminary 
move toward new models em- 
bodying more drastic changes in 
design than made in recent years. 
At least, this is the view currently 
held in Wall Street. 


While the stock market as a 
whole was advancing moderately 
over the week ended Dec. 22, the 
period covered by the ADN stock 
price averages, automotive issues 
little more than held their own. 
The averages compared as fol- 
lows with the week preceding and 
a year ago: 

Year 
Ago 
51.55 
53.90 


This 
Week Week 


24 motors . 22.64 22.74 
ase 


10 car-truck co.’s.. 23.77 23.79 
10 parts-acce oe 21.60 21.99 43.99 
4 tire calibers «e+ 19.90 20.58 35.47 

The New York News Bureau 
Assn. earlier this week com- 
mented in part as follows on the 
automotive situation: 

“But behind the pessimism is 
sentiment in trade circles that 
the existing slump in sales will be 
broken quickly even if nothing 
more than confidence is restored 
that business again can go for- 
ward. The feeling is that the de- 
pression has been importantly 
due to psychological fears rather 
than a_ serious breakdown in 
purchasing power. 

“Meanwhile, however, sales of 
new cars are seriously impeded 
by the top-heavy situation in the 
used car market, and current 
earnings will reflect the situation 
fully, particularly since car price 
increases have not entirely cov- 
ered higher costs.” 


Last 
Change 
+-0.10 
+0.02 
-+- 0.39 
+-0.68 


Steel Operations Drop 


NEW YORK.—The operating rate 
of steel companies having 98 per 
cent of the steel capacity of the in- 
dustry will be 23.5 per cent of 
capacity for the week beginning 
Dec. 20, compared with 27.4 per cent 
a week ago, 31.0 per cent a month 
ago and 77.0 per cent a year ago, it 
is estimated by the American Iron & 
Steel Institute. 


Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Thursday, Dec. 23 (3:35 p.m.)—Holiday quietness 
descended early over the stock market today with sales 


light and losses moderate. 


Tax selling and switching 


characterized the day’s business, while flat news kept 
speculative groups inactive. 


Pierce-Arrow Seeks Relief 
Under 77B to Protect Plans 


Special to Automotive Daily News 
BUFFALO.—To protect inter- 
ests of stockholders and creditors 
while awaiting consummation of 
company’s reorganization plan, 
Pierce-Arrow Corp. this week filed 
a voluntary petition in federal 
court here for relief under Sec- 
tion 77B of the bankruptcy act. 
The action does not affect com- 
pany plans for sale of $11,000,000 





Airtemp Factory Sales 
Jump 204% Over °36 

DAYTON, O.—Airtemp factory 
sales of cooling equipment during 
the current year are 204 per cent 
greater than last year, and 45 per 
cent greater than in sales of heat- 
ing equipment, it was announced 
Wednesday by Col. A. C. Downey, 
president of Airtemp, Inc., air- 
conditioning subsidiary of Chrys- 
ler Corp. 

This sales increase is from two 
and a half to three times larger 
than that of the air-conditioning 
industry as a whole, Col. Downey 
pointed out. Latest United States 
department of commerce figures 
show sales of the industry gained 
83 per cent on cooling and ap- 
proximately 15 per cent on heat- 
ing during this year over 1936. 


in- capital 


stock, according to 
President Arthur J. Chanter. He 
said the move was taken to “pre- 
serve the status quo until the 
company’s plans for reorganiza- 
tion can be successfully consum- 
mated.” 

Chanter’s petition set forth that 
reorganization plans had been de- 
layed due to adverse conditions in 
the securities market. 


Chanter’s statement mentioned 
“the person of national impor- 
tance” who is to be invited to be- 
come head of the company upon 
completion of delayed financing. 


“I have reason to believe that 
the interest of the person of na- 
tional importance will not be 
affected by the present action of 
the company, but I decline either 
to affirm or deny reports that 
Postmaster General James A. 
Farley is the individual referred 
te.” 


Offer New Coach 


DETROIT.—A _ new streamlined 
motor coach designed for deluxe 
passenger service, according to H. 
Sydney Snodgrass, general manager 
of the motor coach division of Gar 
Wood Industries, Inc. The new rear- 
engined coach is designated as 
Model D. 


AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, THURSDAY, DECEMBER 23, 1937 


(Furnished by Wm. C. Renae Company, Union aeien Building, Detroit) 


NEW YORK 


Last Sale 
Dec. 23 Dec. 17 


1937 


High Low 





Allis Chalmers Mfg. 
American C. & F 
American Chain 
Auburn Auto 
Bendix Aviation 
Beth. Steel 

Bohn A. & B. 
Borg-Warner 

Briggs Mfg. 

Budd Mfg. Co., E. G. 
Budd Wheel Co. 
Chic. Yellow Cab (1) 
Chrysler 

Clark Equip. 
Cleveland Gr. Br. 
Collins & Aikman 
Com. Credit 
Commercial Inv. T. 
Continental Motors 
Curtiss-Wright 
Curtiss-Wright A 
du Pont de Nemours 
Eaton Mfg. 

Electric Auto-Lite 
Electric Storage Battery 
Evans Products 
Federal Motor 
Firestone T. & R. 
Gabriel Co. A 
General Elec. 
General Motors 
Glidden 


Goodyear T. & R. 
Graham-Paige 

Hayes Body Corp. 
Houdaille-Hershey B 
Houdaille-Hershey A 
Hudson Motor 
Hupp Motor 

Inter. Harvester 
Johns-Manville 
Kelsey-Hayes W. 
Kelsey-Hayes W. B. 
Lee Rubber & Tire 


47% 
26/5 
16/4 
3Y, 
12% 
5512 
28 
25 
21% 


79 
41% 
62% 
51% 
48! ‘2 
38), 
26 
20/4 
24% 
447%, 
12¥% 
371, 
9, 
47%, 
23%, 


34 
1344 


NEW YORK 


Libbey-Owens-Pord Glass 
Ludlum Steel 

Mack Trucks (1) 
Marlin Rockwell 
Midland Steel 

Motor Products 

Motor Wheel 

Murray Corp. 

Nash Kelv. 

Pacific Mills 

Packard 

Raybestos Manhattan 
Reo Motor 

Republic Steel Corp. 
Socony Vac. 


bie SORGURESS Cabs an 15% 


Sparks-Withington 
Spicer Mfg. 
Stewart-Warner 
Studebaker 


Thompson Products 


Timken-Det. 


Axle 


Timken Roller Bear. 
U. S. Industrial Alcohol 
U. S. Rubber 
Westinghouse E. & M. 
White Motors 

Willys Overland 
Yellow Truck 


CHICAGO 


Asbestos Mfg. 
Bendix Aviation 
Borg-Warner 
Houdaille-Hershey B 
Modine Mfg. 
Perfect Circle 

Pines Winterfront 
Woodall Industries 


Federal Mcgul 
Hall Lamp Co. 
Hoover Ball Bearings 


Willys Reports 
Net of $473,029 


For Fiscal Year 


TOLEDO.—Willys-Overland Mo- 
tors, Inc., net income for the year 
ending Sept. 30, 1937, is reported 
at $473,029 by President David R. 
Wilson. 

The net is after depreciation, 
federal income taxes, excess profi- 
its tax and surtax on undistrib- 
uted profits, and is equal after 
dividend requirements on 320,778 
shares of 6 per cent preferred 
stock, to 14 cents a share on 
2,046,229 shares of common stock. 

Wilson said the total output for 
the fiscal year, ending Sept. 30, 
was 66,755 units, while the total 
production to date exceeds 80,000 
cars, or 20,000 above original 
plans. 

The company, which closed last 
week for a holiday layoff, will be- 
gin operations late in January on 
a new type cab-over-engine panel 
delivery truck. 


Casings Shipments 
In Third Quarter 
Show 16% Decline 


NEW YORK.—Shipments of 
pneumatic casings during the 
third quarter of 1937, estimated 
at 13,590,949 units, show a de- 
crease of 16.7 per cent under ship- 
ments made during the second 
quarter of the year and were 6.6 
per cent under the third quarter 
of 1936, according to the Rubber 
Manufacturers Assn., Inc. 

The association estimates pro- 
duction of pneumatic casings for 
the third quarter of 1937 at 12,- 
658,848 units. This is a decrease of 
22.9 per cent under the second 
quarter production and 18.2 per 
cent under the third quarter of 
last year. 

Pneumatic casings in the hands 
of manufacturers Sept. 30, are 
estimated at 11,615,262 units, a 
decrease of 7.3 per cent under the 
stocks on hand June 30, but 28.9 
per cent above Sept. 30, 1936. 


Crude a Molen! Rise 
Ups Earnings Of 
3 Rubber Makers 


NEW YORK. — Earnings pros- 
pects of rubber companies report- 
ing on a calendar year basis are 
brightened considerably in reflec- 
tion of a 10 per cent price in- 
crease in crude rubber. 

Goodyear, Goodrich and United 
States Rubber, major beneficiaries 
of the increase, are believed to 
possess or to be committed to 
purchase in the neighborhood of 
400,000,000 tons of crude rubber. 

The increase, therefore, is ex- 
pected to mean in reduction in 
inventory write-downs of from 
$5,000,000 to $5,600,000 for the 
three companies. 


IHC Payroll, Wages 
Hit New High in Wis. 


MILWAUKEE. — The largest 
payroll in the history of the In- 
ternational Harvester Co. here 
was paid out for the year ending 
Oct. 31 and totaled $10,316,000, 
according to E. J. _ Lesier, 
superintendent. 

Employment in the local works 
for the same period was also the 
largest in history, with 6,360 per- 
sons employed. 


Hercules’ Dividend 


CANTON, O.—Directors of Her- 
cules Motors Corp. have declared 
the regular quarterly dividend of 
25 cents per share, payable Dec. 26. 





Sparks 


(Continued from Page 1) 


situation and there is less pres- | 
sure being brought to bear to) 
move the new cars than in previ- | 
ous years. So, taken by and large, | 
the situation is not as bad as it} 
may seem at first blush. Wise | 
merchandising will make a good 
year out of 1938, although it will 


be a couple of months before the | 


automobile business in this neck | 4lso hope to discuss the used car | 


of the woods gets on an even 
keel again. I liked Spencer’s talk, 
for he was passing along to his} 
followers the lessons he _ has 
learned his job with Earle| 
Anthony. 


in 
* * * 


THIS BEING the last column| 
of the year, you hardly can expect 


Oil Probers Urge 
Retail Rating Of 


Gasoline Prices 


CHICAGO.— Recommendation 
that retail gasoline outlets post 
actual prices to consumers and 


that sales be prohibited at any | 


other prices than those posted 
was made by the national con- 
ference to investigate the petro- 
leum industry which concluded its 
two-day session here Wednesday. 


The conference, initiated by the 
New York state joint legislative 
committee investigating the in- 
dustry, and with representatives 
from 23 states collaborating, reco- 
mended also that a study pointed 
toward reduction of gasoline and 
allied taxes. 

Other recommendations by the 
conference include uniform laws 
regarding grading, adulteration 
and substitution in the petroleum 
industry and the suggestion that 


tion gathered during 
investigations. 


Steel Output Off 


At Youngstown 


YOUNGSTOWN, O.— Youngs- 
town district steel output will 
drop nearly 12 points from 30 to 
18 per cent capacity this week, 
as part-time holiday schedules are 


|eon given by Tom Ray, regional 


| Francis and the conductor had an 
| opportunity to renew acquaint- 
|ance with the Paul Prys of this 
|town and also to meet old friends 


| Knowlson said, 


the various states pool informa- | 2PPreciate that these things which 


individual | an entertaining dog fight botwoon 





started. Of 83 open hearths, 20 
are scheduled and seven of these 
for part time. The others will go 
down Friday. 


At Ohio works of Carnegie- 
Illinois Steel Corp. all steel mak- 





ing activity has been suspended 
until Dec, 27. Two blast furnaces 
were banked reducing active 
stacks in the district to seven 
of 25. 


Sheet & Tube will continue 
with seven open hearths until 
Dec. 24, and Republic with eight 
furnaces. Both suspended Besse- 
mer converter operations. Sharon 
Steel Corp. continues with one 
open hearth. 


Chicago Plans Ban 


On Sunday Openings 
CHICAGO.—A race is on here 
between the Chicago Automobile 
Trade Assn. and the city council 
to bring about Sunday closing of 
motor car establishments. 


For some months the trade as- 
sociation has been urging Sunday 
closing and the drive has enlisted 
widespread co-operation. The plan 
has not, however, been universal- 
ly adopted. As a_ consequence, 
those dealers who close on Sun- 
days feel that those who remain 
open are taking unfair advantage. 


Detroit Gets Conclave 


WASHINGTON.— The next con- 
vention of American Trucking Assns. 
will be held in Detroit, aceording to 
a decision reached here last week by 
the executive committee. Designa- 
tion for the time of the annual 
meeting was deferred. 
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the conductor to write at length | 
as to the San Francisco situation. | 
I find it most interesting and I am | 
going to ask you to wait until | 
next week when I will go into} 
more detail as to the labor situa- 
tion here which differs—largely 
from the one in Los Angeles. I| 
situation here and the effect it 
has on moving the new stuff. 


* * 


BEFORE WINDING up for the 
year, let me tell you of the lunch- | 


manager of Pontiac, who gathered 
together on Wednesday the auto- 
mobile editors of San Francisco 
for a Santa Claus get-together. 
Tom and Monk Sanders, his zone 
manager, were hosts at the St. 


who are selling Pontiacs, one of | 
them being H. O. Harrison, who 
is doing right well with his fran- 
chise and who only last July cele- | 
brated an anniversary—32 years | 
in the automobile business and 
with his own sign above the door 
all those years. Needless to say, 
we have a lot in common for he 
too came out of the bicycle in- 
dustry. 





Pessimism Hit 
By Knowlson of 
Stewart-Warner 


(Continued from Page 1) 
“they will again 


distress us today are not merely| 


a gang of mush-mouthed poli- 
ticians and another gang of 
bloated bondholders. When the 
people begin to feel the pressure 
of taxes on their own pocketbooks, | 
then they will speak, and God 
help the politicians, labor leaders, 
capitalists and hard boiled man- 
agers.” 

The speaker said that the 
quarter century since Dec. 20,| 
1912, when Stewart-Warner was 
incorporated, has been marked by 
the fact that: 


“The rapidity with which new 
products have appeared in the ad- 
vertising pages, in our industries 
and in our homes, has been ex- 
ceeded only by the speed with 
which new men have taken their 
place in the management, the 
laboratories, and on the boards of 
successful companies. 


“From farms and villages, from 
the steerage of ships, and out of 
the crowded tenements, boys 
with ability have climbed, un- 
hampered by class consciousness, 
to place and power. No one has 
asked whence they came, or why 

-but only, ‘What can you con- 
tribute of value?’ 

“There is scarcely a man in any 
group such as this,” he told the 
Indianapolis business leaders, 
“who does not in his own person 
attest the truth that in this age 
the doors of opportunity have 
been open, and that it has been 
a period characterized by alert- 
ness to new products, and an 
equally ready appreciation of new 
abilities.” 





Two Ford Salesmen 


Win Special Awards 


MONTREAL.— Two Montreal 
salesmen were presented with 
major prizes at a sectional meet- 
ing of the Ford Producers’ Club 
in the Mount Royal hotel here. 
They were H. R. Perreault and 
J. Telier, both with Cumming- 
Perrault, Ltd., local Ford dealers. 

Both men were among the 10 
leading salesmen in Canada and, 
in addition, Perrault led the sales 
force in the Montreal branch. 





| the 
| goes on to say: 
lamount of funds 


forcement division 


A LIVELY EVENING at the Hollywood Mardi Gras, Packard’s 
radio hour, was spent by ADN’s Chris Sinsabaugh as guest of Earle 


|C. Anthony, California distributor 
| Carpenter, announcer; Lanny Ross, star of show; Raymond Paige, 


musical director, and Sinsabaugh. 


for Packard. Left to right, Ken 





Truck Rehabilitation Plans 
Undertaken by Nebraska 


Special to Automotive Daily News 
LINCOLN, Neb.—A program of | 
education and law enforcement 
designed to rehabilitate the truck- 
ing industry in Nebraska has 
been announced by Chairman 


|Floyd L. Bollen of the Nebraska 


state railway commission. Plans 
have been made for the organiza- 
tion of county motor carriers’ 
associations in every county in 
Nebraska, their purpose being to 


|aid and co-operate with the rail- 


way commission and the law en- 
forcement officers of their respec- 
tive counties in the enforcement 
and administration of the new 


| truck regulatory act. 


In a letter sent to each county 


|attorney and sheriff of the state, 


Chairman Bollen calls attention 
to the fact that the new law was 
passed “at the urgent request of 
truckers themselves,” and 
“With the small 
that will be 
available for enforcement, we 
must depend in a large part on 
the truckers themselves, in co- 
operation with the local enforce- 
ment officers, to aid us in the 
enforcement of the act. For the 
next six months or year we ex- 
pect to make our enforcement 
program one of education, except 


|in cases of flagrant or wilful vio- 


lation of the act. 


“We will soon set up an en- 
in the motor 
transportation department and 
appoint a chief of the division. 
We will then need an organization 
in every county to co-operate with 
us and the law enforcement of- 
ficers. . . . Our proposed articles 
of association provide for a tem- 
porary organization consisting of 
a board of three directors, and 


Television Tube 
Used in Testing 
Plymouth Engine 


DETROIT.—-While television 
still remains at an experimental 
stage, basic principles of the new 
science are already exerting a 
growing influence on modern mo- 
tor car design. 


Plymouth engineers, who em- 
ployed cathode ray apparatus in 
acoustical studies for sound- 
proofing the 1937 car, reveal that 
similar equipment was developed 
to test the Plymouth engine for 
1938. 


Cathode ray tubes, slightly 
smaller than the latest television 
type, were instrumental in per- 
fecting the new kind of Floating 
Power engine mounting on the 
1938 models. Other important re- 
finements are said to result from 
special cathode ray studies of 
torsional vibration in the crank- 
shaft, driveshaft and transmis- 
sion parts. 


The development of cathode ray 
tubes, such as used in television, 
has provided the automotive in- 
dustry with the most valuable 
tool for laboratory experiment 
that has turned up in recent 
years, according to N. F. Hadley, 
Plymouth’s chief engineer. 


|ihat the 


county attorney and 
sheriff shall recommend the ap- 
pointment of the members of this 
board. . . . These men should be 
fairly representative of the truck- 
ing industry, law abiding, and 
men with reputations for honesty 
and integrity.” 

Provision is made that eligibil- 
ity for membership in these 
county associations be confined to 
motor carriers of property and 
passengers for hire, subject to the 
truck regulatory act. No dues or 
assessments will be levied. 

Chairman Bollen predicted that 
with the new published rate 
schedule, which is about 10 per 


cent less than the railroad tariffs, | temporary 


definitely established and _ en- 


forced, truckers in Nebraska will | 


find their business markedly bet- 
ter. As a result, the sale of trucks 
and buses in Nebraska will un- 
loubtedly be increased. 


| and 








| Hughes. 


As Others 
See It 
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faith—and sending workers back 


(Continued from 


| to work. 


Workers should be told by you, 
or somebody, that the National 
Labor Relations Act is the big 
boomerang among. all those 
thrown by labor leaders—now 
hurtling back to knock the work- 
man right off his job. 


He should be shown that the 
orphaned Black-Connery bill, 
now in danger of becoming law, 
may cause a leveling off of wages 
further bureaucratic con- 
striction. 

He should urge his congress- 
man to make the Byrnes bill 
equitable by outlawing strike- 
makers from interstate maraud- 
ing. 

Your worker should know by 
now that deceit, distrust and 
hatred between classes will bring 
about his own ruin. He should be 
taught to resist any further at- 
tempt to destroy his employer, 
simply because it will leave the 
worker unemployed. 


And he should be told that if 
the sorry scheme of Washington 
is carried to its ridiculous con- 
clusion, the American workman 
may find himself lowered to the 
level of his poverty stricken 
brother across any ocean.—Har- 
vey J. Campbell, in “The De- 


| troiter,” Dec. 20, 1937. 


Hearing Date Set 


DALLAS, Tex.—The suit for a 
injunction against en- 
forcement of the new city ordinance 
regulating the used car and acces- 
sory business, sought by E. E. 
Burns and others, has been set for 
hearing Dec. 30 by Judge S. T. 





6 Convenient Flights . 


Daily To 
Chicago— 
New York 


Also frequent schedules to 53 other cities 


@ There are six flights daily to New York via Buffalo 
—the comfortable lake-level route—and six to Chicago. 
Each one flown with giant 21-passenger Flagships with 
deep-cushioned lounge chairs. And delicious, piping- 
hot meals are served free of charge by American’s 


charming stewardesses. 


Or—does your business take you to St. Louis, Tulsa, 
Dallas-Ft. Worth—and on through the Southwest to 
California? Then, fly American. It takes you by the 
low-level, nature-favored route—the greater-comfort, 
all-year route through Southern Sunshine! 

And wherever you go, you avoid hours of tiresome 
travel by going American. Reach your destination 
hours earlier, relaxed in mind and body. 


FOR COMPLETE INFORMATION AND RESERVATIONS 
CALL PINGREE 7000 
Ticket Office——1265 Washington Bivd. 


sT..ouls 


AMERICAN AIRLINES, rnc. 
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POSITIVELY BANISHES BLOWOUT 
AND ROAD-BUMP HAZARDS! INSTALLED 
QUICKLY—NO DRILLING OR CUTTING 
—NO SERVICING PROBLEMS! 


HE headline subject in every motoring conversation 
these days is SAFETY. Folks are for it—and they’re for 
everything within reason that will advance it. 


Blowout Safety is the most saleable item you can push— 
and Bendix provides it in the sensational new Bendix 
Hydraulic Steering Stabilizer, at a price every prudent 
motorist will gladly pay. 

Selling from coast to coast, as fast as Bendix great manu- 
facturing facilities can produce it, the Hydraulic Steering 
Stabilizer is providing a new and strong source of profit 
for thousands of alert automotive supply dealers and dis- 
tributors. 

The Bendix Steering Stabilizer makes any steering gear 
virtually irreversible. No road-shock, however severe, can 
wrest control from the driver’s hands. It does not interfere 
with steering in any way—permits full, easy guidance in 
any direction. 

The handsome FREE metal display easel pictured, holds 
five stabilizers, either with brackets assorted for various 
popular makes of cars, or with specific brackets for the 
particular line of cars you handle or service. 

The retail price of the standard size Bendix Hydraulic 
Steering Stabilizer is $18.50. Large sizes, for biggest cars, 
trucks and buses, somewhat higher. Write for full details. 


BENDIX PRODUCTS CORPORATION 


(Subsidiary of Bendix Aviation Corporation) 


401 Bendix Drive South Bend, Indiana 


STEERING STABILIZER 





